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From 
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The rapid rise of 
Lurk Custom Cabinets 
in suburban St. Louis 

Combo machines 
do more, cost less 

Machine service 
made simple 

Get smart about 
moving materials 



NEW TOOLS 



• Bosch miter saw 

• IMova drill press 

• 3M sandpaper 

• Porter-Cable fasteners 



$3.95 (Canada, $5.95) 











FOLLOW 

US: 



PURVEYORS OF FINE MACHINERY®, SINCE 1983! 

• ALMOST A MILLION SQUARE FEET PACKED TO THE RAFTERS WITH MACHINERY & TOOLS 

• 2 OVERSEAS QUALITY CONTROL OFFICES STAFFED WITH QUALIFIED GRIZZLY ENGINEERS 

• HUGE PARTS FACILITY WITH OVER 1 MILLION PARTS IN STOCK AT ALL TIMES 

• 24 HOUR ORDERING BY PHONE OR ONLINE • MOST ORDERS SHIP THE SAME DAY 



CHRISTMAS SALE 



October 26'" through December 3V 



3 HP DUAL-FILTRATION HEPA 
CYCLONE DUST COLLECTOR 



5 HP DUAL-FILTRATION HEPA 
CYCLONE DUST COLLECTOR 



INDUSTRIAL HEPA FILTER CYCLONE DUST COLLECTORS 

EXCLUSIVE DUAL-FILTRATION 



«150a 

shipping T 



7.5 HP 3-PHASE DUAL-FILTRATION HEPA 



CYCLONE DUST COLLECTOR 



> 4.3" SP 



Motor: 7.5 HP, 220V/440V' 

Intake hole size: 10" 

Filter surface area: 261 sq. ft. 
Impeller: 18" steel radial fin 
Airfiow capacity: 3468 CFM ^ 
Maximum static pressure 
(inches of water): 14.7" 

Sound ievei: 78-80 dB 
Fiiters: primary at 99.9% 
efficiency captures 0.2-2 
micron dust particies, 
secondary HEPA at 99.97% 
efficiency captures 0.3 
micron dust particies 
Coiiection drums: Steei, 55 gaiion x 2 
Stand: 13-gauge steei 
Cycione body: 16-gauge steei 
Biower housing: 1 1 -gauge steei 
Overaii dimensions: 

96V4" W X 52 V 2 " D X 139V2" H 
Approx, shipping weight: 1123 ibs. 



3-phase, 25A/12.5A, TEFC Ciass “F” 



STAND 



New! 



INCLUDED 



G0637HEP ONLY ^4950°° 






10 HP 3-PHASE DUAL-FILTRATION HEPA 



CYCLONE DUST COLLECTOR 



G0441HEP SALE ^2050*’*’ 



G0442HEP ONLY ^3650°° 



*255 rj 



>5 a 

ipping j 

ir 48 states 



Motor: 5HP, 220V, singie-phase, 3450 RPM, 
60 Hz, 22.4A, TEFC Ciass “F” 
Remote-controiied magnetic switch 
Intake hole size: 10" 

Bag materiai: Piastic 
Impeiier: 16" steei radiai fin 
Suction capacity: 2184 CFM @ 1.9" SP 
Max. static pressure 
(inches of water): 14" 

Fiiters: primary at 99.9% 
efficiency captures 0.2-2 
micron dust particies, 
secondary HEPA at 99.97% 
efficiency captures 0.3 
micron dust particies 
Fiiter surface area: 226 sq. ft. 

Coiiection drum: Steei, 55 gaiions 
Sound rating: 79-81 dB 
Overaii dimensions: 

80V2" W X 51 " D X 1 1 1 V4" H 
Approx, shipping weight: 826 ibs. 



G0638HEP SALE ^5395°° 



Motor: 3 HP, 220V, singie-phase, 22A, 
Remote-controiied magnetic switch 
Intake hole size: 8" 

Bag materiai: Piastic 
Impeiier: 1572" steel, radial fan 
Airflow capacity: 1654 CFM @ 2" SP 
Max. static pressure 
(inches of water): 14.2" 

Fiiters: primary at 99.9% efficiency 
captures 0.2-2 micron dust particies, 
secondary HEPA at 99.97% efficiency 
captures 0.3 micron dust particies 
Fiiter surface area: 1 13 sq. ft. 
Coiiection drum: Steei, 55 gaiions 
Sound rating: 79-80 dB 
Stand: 14-gauge steei 
Overaii dimensions: 

60%" Wx 33" Dx 10772" H 
Approx, shipping weight: 578 ibs. 



TEFC Ciass “F” 



Motor: 10 HP, 220V/440V’ 

Intake hole size: 12" 

Fiiter surface area: 398 sq. ft 
Impeiier: 1872" steel radial fin 
Air suction capacity: 4029 CFM 
Maximum static pressure 
(inches of water): 16.8" 

Sound ievei: 82-85 dB 
Fiiters: primary at 99.9% 
efficiency captures 0.2-2 
micron dust particies, 
secondary HEPA at 99.97% 
efficiency captures 0.3 
micron dust particies 
Coiiection drums: 

Steei, 55 gaiion x 2 
Stand: 13-gauge steei 
Cycione body: 16-gauge steei 
Biower housing: 1 1 -gauge steei 
Overaii dimensions: 

9674" W X 5272" D x 1 3972" H 
Approx, shipping weight: 1240 ibs 



3-phase, 30A/15A, TEFC Ciass “F” 



STAND 



iwwT 



INCLUDED 



3" SP 



*To maintain machine warranty, 440V operation requires additional conversion time and a *250 fee. Please contact technical service for complete information before ordering. 

grizzly. cam 

TCrUMirAI CCDMirC. . CAY. ES&9? 



VIEWVIHOSAT k technical SERVICE: 570-546-9663 . FAX: 800-438-5901 
grl22ly.eom V 2 GREAT SHOWROOMS! 

BELLINGHAM, WA SPRINGFIELD, MO 






QUALITY & FINE CRAFTSMANSHIP 

Stiles leads the industry in providing machinery for manufacturing profiles, mouldings and millwork 
for the architectural products market. KENTWOOD moulders produce high quality mouldings with 
efficiency, productivity and trouble-free performance. 

See what Stiles has to offer at www.stilesmachinery.com. 



Talk to us. We’re ready to help. 

For information on how Stiles can put new technology, new thinking to work for you, 
please contact Stephan Waltman, VP of Marketing and Communications. 




swaltman@stilesmachinery.com | 616.698.7500 | www.stilesmachinery.com 



WE’RE JUST GETTING STARTED 



There are many sides to sanding. 

We've thought of them all. 




INTRODUCING THE FIRST BRUSHLESS FESTDDL 

EC-OPERATED FESTOOL SANDING SYSTEM. TooIs for the toughest demands 

Offering the performance of an air sand er without the expense and bulkofanair 
system, these low-profile, long-life, and low-vibration sanders can run all day 
by limiting downtime caused by sleeve or brush replacements. Pair it with our 

seamless, integrated system of accessories, abrasives, carrying cases and dust View our entire line at 

extractors, and you’ve got the ultimate sanding system. festoolusa.conn/sanders 



BRIAN CASSIDY/REDUX PLUS(TOP, COVER) 




Features 



FROM HUMBLE BEGINNINGS: Suburban St. Louis 
shop grew from a one-man operation to a 33,000-square-foot 
cabinet giant over two decades. 

36 CENTER OF YOUR UNIVERSE: Multipurpose machines 
put core tools in a small physical space and allow you to get 
the job done in less time. 



42 



SERVICE CALL: Keeping your shop's machines in working 
order requires a plan for timely maintenance. 
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10 


WMMA hits Capitol Hill to 


13 Wood-Mizer honors 




lobby for the industry. 


annual contest winners. 


12 


Phoenix woodworking 


27 WOOD MARKETS: 




school has new workspace. 


Cherry sales level off 
during recent "lull." 



Expert Router Spindle Repair 

PDS 

Your Global Spindle Partner 

PDS will Quote your Repair in 24 hours 
Guaranteed! or your shipping is free 

PDS repairs all types; CNC Routers, 

Moulders, Tenoners, Edgebanders, Thrufeed Machines 



y/ Free spindle inspection and evaluation 
y Standard repair service typically completed 
in 3 business days 
y/ Written factory warranty 
y/ Emergency 24-hour spindle service available 



We repair all high-speed electric spindles: 

• Any spindle • Any brand 

• Any repair • Any time 





Precision Drive Systems 

4367 Dallas Cherryville Hwy. 
Bessemer City, NC 28016 U.S.A. 
Phone: 704-922-1206 
Email: spindles@PDSspindles.com 
Website: www.PDSspindles.com 










50th Year Anniversary 
European Maker of Tools 






Watch Videos on 
www.virutex.com 




Table-Miter Saw Combo 




Glue Pot Banders for up to 3 mm tapes & Laminate Strips 




Hand Held, up to 3mm tapes & Laminate Strips, 110V 
Temperature, Speed, Glue Dispense Control, fast heat up 
Ideal for custom work, large tops & site work $2,450 



Bench Mount version, with end cutter, tape holder 
extendable table fence & pressure clamps, 110 Volts 
without trim station $3,450 



Watch Videos on 
^ www.virutex.com 




With added trim station of 4 acentric copy wheel 
to self adjust to thickness variation of the board 
Motorized top & Bottom trim up to 1 mm tapes 
110 volts. $4,400 



Glue Pot Edge Banders, Automatic 




up to 3mm tapes 
& laminate strips 
$8,900 




Auto feed 
Auto trim, 3 phase 
up to 3mm tapes 
& laminate strips 
Advance design 
Pnumatic Controls 
$11,900 



Hot Air Banders 1 





Door Tools 



$1,450 ^ 

Lock Mortiser 



Door Lifter $80 



17" Door Planer $490 



Solid Surface Tools 

Angle Trimmer $500 




Tiltable Plung Router $950 





Specialty Planers 

Curve Planer $490 



Edge Lipping Planer 
$650 



Laminate-Veneer Slitters 



Hand Held $145 




Motorized $2,500 

• • 

Miter Cutter $395 




www.virutex.com 

50 Hill Street, # 509 Southampton, NY 11968 
1-800-868-9663 Fax: 631-537-2396 Virutex@aol.com 











Tools & Techniques 



14 Take a load off by using 

machines to move materials. 



18 3M offers new innovation in 
sandpaper. 

19 Bosch turns the table with 
new miter saw. 



46 

Columns 



20 

21 



Porter-Cable adds cordless 
brad nailer, stapler. 

Nova unveils drill press with 
''smart" motor. 



22 PRO SHOP: 

Inclusive marketing. 

By Lloyd R. Manning 

24 FINISHING: 

New regulations 
offer opportunities. 

By Greg Williams 

26 THE CUTTING EDGE: 
Ordering software. 

By R. W. Lee 



Departments 

6 Taking Stock 
46 New Products 
50 At the Galleries 

52 Calendar 

53 Classified 

56 Out of the Woodwork 



Visit us online atwww.woodshoDnews.com 



BLOGS 




Over the 
Workbench 

Talkin’ shop with 
former editor A.J. Hamler 

This Business 
about Woodworking 

Share an opinion with 
David DeCristoforo but don’t 
expect to be right 



■ Contact Customer Service 
www.woodshopnews.com/subscribe 

■ Toois & Machinery 

www.woodshopnews.com/ 

tools-machines 

■ Contact the Staff 
www.woodshopnews.com/contact-us 

■ Advertising information 
www.woodshopnews.com/advertise 

■ 2015 Oniine Resource Guide 
http://resourceguide.woodshopnews.com 



omec ^ 

Most versatile 
dovetailers 






Omec Dovetailers meet the needs of any size 
shop, from high-end to high-production. Many 
operations, with dovetail machinery, have 
increased profit and expanded customer base, 
by creating an advantage over their competi- 
tors. Whether you're a kitchen-a- month or 
component manufacturer, Omec automatic 
dovetailers offer the highest quality machines 
with the versatility to satisfy demanding home- 
owners, designers or architects. 



704.392.0110 macoserwood.com 
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TAKING 

ivith TOD RIGGIO 



STOCK 



We’re older, wiser and 
ready to celebrate 
our 30th anniversary 



WOODSHOP 

“™™™"A/EI/I/S 



DECEMBER 2015 VOL. XXX, N0.1 



EDITOR TOD RIGGIO 

ART DIRECTOR BRIANA SMITH 
STAFF WRITER JENNIFER HICKS 
CONTRIBUTING WRITERS 
BOB FLEXNER, JOHN ENGLISH, GREG WILLIAMS 

ONLINE EDITOR MIKETROCCHI 



SALES & MARKETING 

ASSOCIATE PUBLISHER 

RORYBEGLIN 

860-767-3200 EXT. 242; rory@woodshopnews.com 

ADVERTISING & BUSINESS DEVELOPMENT MANAGER 

ALEX ROBERTSON 

860-767-3200 EXT. 284; alex@woodshopnews.com 

CLASSIFIED MARKETPLACE ADVERTISING 

860-767-3200 EXT. 284; FAX: 860-767-1048 
marketplace@woodshopnews.com 



L ooking back is so yesterday. Sure, 
it's fun to reminisce and it's prudent 
to learn from the past. But I'd rather 
live in the moment and be excited 
about the future. 

That said. I'm struggling with how to ap- 
proach this magazine's 30th anniversary 
issue. Do we look back, revisiting featured 
shops and stories from the past? Or do we 
look forward by, for example, investigat- 
ing new technologies for the woodworking 
industry? 

Fortunately, I have 12 months to decide. 
Woodshop News debuted with the Decem- 
ber 1986 issue. According to people smart- 
er than me, that means we're beginning 
our 30th year in publishing with the next 
issue. This is a very proud moment in our 
interesting history. 

As some of you remember, we started 
as a newspaper with regional editions. We 
switched to a magazine look and a single na- 
tional edition. The rise of the Internet brought 
a website, blogs, digital editions and an on- 
line resource guide. 

In the beginning, Woodshop News created 
the necessary cash flow to keep founder Jack 
Turner's boating magazine. Soundings, afloat 
in the winter months. At the time — and I 
have this on good authority — he wasn't 
thinking about a 30-year run. 

But here we are, having survived the Great 
Recession, an ever-changing publishing in- 
dustry, two ownership changes and numer- 
ous other events that might have crushed a 
lesser magazine. To our credit, we've shown 
the ability to change with the times and re- 
main successful. That's something to which 
you longtime shop owners can relate. 

Anyway, enough with the looking back. If 
you've got any suggestions for our 30th anni- 
versary issue (December 2016), send them to 



me at editorial@woodshopnews.com. 

We've recently completed our editorial 
plans for 2016. Here's a breakdown of upcom- 
ing topics, issue by issue: 



January 


August 


• Dust collection 


• Working with plas- 


• Edgebanding 


tics, metal and stone 


• Air power and 


• Improving the shop 


pneumatic tools 


environment 




• Buying used and 


February 


reconditioned ma- 


• CNC for larger shops 

• New finishing products 


chinery 


• Wood and moisture 


September 




• Manufacturing 


March 


processes 


• Drawer slide innovations 


• CNC 3-axis 


• Additive manufacturing 


machining 


• Sanding solutions 


• Ready-to-assemble 




furniture 


April 




• Working with veneer 


October 


• CNC tooling 


• IWF post-show report 


• Cordless tools 


• CNC for small shops 

• More dust control 


May 


options 


• CNC software 


• Popular finishing 


• Aggregate heads 

• Jigs and cutting guides 


trends. 




November 


June 


• Cabinet and furniture 


• Outsourcing doors. 


components 


drawers and more 


• Portable power tools 


• Air compressors 


• Faser cutting and 


• Recycling wood waste 


engraving 


July 


December 


• Finishing for 


• Wood market reviews 


cabinetmakers 


• Bits and blades 


• Cabinet hardware trends 


• Clamping and 


• Spindles 


holding devices 



If there are other topics of interest, let me 
know. CZ] 
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International Woodworking Fair,LLC 



IWF 2016 offers you the best 
opportunity to reach: Builders, 
Specifiers, Installers, Architects, 
Furniture, Millwork, Designers, 
Cabinetmakers, Distributors, 
Institutional, Fabricators 



□ PHONE: 404.693.8333 

□ FAX: 404.693.8350 

□ E-MAIL: sales@iwfatlanta.com 
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Georgia World Congress Center Atlanta Georgia • www.iwfatlanta.com 



International Woodworking Fair, LLC I^.WMMA 

IS owned and sponsored by: Worwfworkng Machinery Industry Association 














Decore-ative Specialties’ 

Custom Cabinet Components since 1965 



Decore.com 



RTA Cabinets Doors Drawer Fronts Drawer Boxes Moldings Accessories Finishing Flardware 






Enjoy the freedom of placing custom orders Anytime® Online. 
Access specific order information, view, and pay invoices. 

Login to Decore.com and place orders today! 




50 YEARS 



© 2015 Decore-ative Specialties 



A Remarkable Differenced 





NEWS DESK 

WMMA hits Capitol Hill 
to lobby for the industry 

By Jennifer Hicks 



R epresentatives of the Wood Machinery Manufacturers of 
America said the organization had a successful legislative 
lobbying event in Washington, D.C. in September. The an- 
nual event, called the ''Legislative Fly-in," is highlighted by 
member visits to the offices of their U.S. representatives and senators. 

This year, the WMMA's lobbying efforts were supported by the 
participation of members of the Association of Woodworking and Fur- 
nishings Suppliers Public Policy Committee and the Woodworking Ma- 
chinery Industry Association. Members of these groups met with more 
than 30 congressional representatives or their staff to discuss issues 
focused on promoting growth and competitiveness of the U.S. wood 
products industry. 

Of the topics presented, a major focus was put on a pair of tax reform is- 
sues identified as priorities by the WMMA public policy committee, which 
are tax extenders and the Manufacturing Reinvestment Account Act. 

The WMMA was among more than 2,000 organizations and business- 
es that signed a letter submitted Sept. 10 to all members of the 114th 
Congress by the National Association of Manufacturers and the Broad 
Tax Extenders Coalition. The letter requested the House and Senate act 
immediately to make permanent or at least extend for multiple years 
more than 50 tax provisions that expired last December. 

Additionally, WMMA and AWES representatives singled out mak- 
ing the 2014 direct-expensing limits permanent and indexed to in- 



NWFA offers new wood studies scholarship 

The National Wood Flooring Association announced its new 
Education & Research Foundation Wood Studies Scholarship, de- 
signed to promote the post-secondary study of forestry and related 
forestry sciences. 

This non-renewable scholarship in the amount of $1,000 will be 
awarded to a current high school senior who will study forestry in 
an effort to advance and improve forestry practices for generations 
to come. 

"We are pleased to offer this new scholarship opportunity, one 
that highlights the importance of forestry sciences to our future," 
NWFA president and CEO, Michael Martin said in a statement. 
"Trees are a natural resource providing the raw materials that sup- 
port the livelihoods of those employed in the forestry and flooring 
industries, including so many members of the NWFA." 

Eligibility requirements and application materials are detailed at 
www.nwf a . org. 



I^WMMA 

WOOD MACHINERY MANUFAGURERS OF AMERICA 

MACHINERY, CUTTING TOOLS AND SUPPLIES 

flation. They said the tax extender would have the greatest impact 
in helping U.S. wood product manufacturers invest in new equip- 
ment, software and training to improve and grow their businesses. 
The 2014 direct-expensing allowance and cap, extended to $500,000 
and $2 million for 2014, will drop to $25,000 and $200,000 without 
congressional intervention. 

"The WMMA fly-in continues to be more effective each year with 
more members meeting with members of Congress and sharing their 
stories about the challenges their companies face," WMMA president 
Jamison Scott says. "These meetings help develop personal connections 
that allow our members to have more regular communication with our 
elected leaders and their staff." 

The WMMA's next Legislative Fly-in is scheduled for June 7-8, 2016. 
For more, visit www.wmma.org. CZl 



CNC Software starts global 
‘Dynamic Motion Challenge’ 

CNC Software launched a worldwide Dynamic Motion Seminar 
Program where manufacturing managers, CNC programmers, ma- 
chinists and operators can learn about achieving higher material 
removal rates, cycle time reductions of up to 70 percent, and greater 
tool life using Dynamic Motion. 

"With support from our tooling and machine partners we are 
bringing live cutting demonstrations, featuring difficult to machine 
materials, to local venues so attendees can experience the benefits 
of Mastercam's Dynamic Motion for themselves," the company 
said in a statement. "In the coming months, Mastercam resellers 
from around the world will be conducting these seminars which 
include educational presentations by cutting tool and machine tool 
experts, followed by live milling and turning demonstrations using 
Dynamic Motion." 
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If you are supplying products or services to woodworking 
professionals, make sure you are listed! 



Already listed? Make sure it’s up to date! 



Over 300 companies listed, covering well over 250 product and service categories, 
if you are iooking for it, we can heip you find it. 



Link through our web site 

www.WoodshopNews.com 



or go direct 

resourceguide.woodshopnews.com 




WOODSHOP 
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RESOURCE GUIDE 
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Resource Guide Showcase Sponsors 




1 11 Chemcraft 






DECORE-ATIVE SrECLALTlES’ 

Cu'stDin Citiinct ILdmpDnDnE:& lines i9iG^ 




A fast and easy research tool to help you determine which companies 
can supply the products and services you are looking for. 



WOODS HOP 2016 Resource Guide 

For marketing information, sales @ woodshopnews.com 
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Phoenix woodworking 
schooi has new workspace 

By Jennifer Hicks 



N ow in its third year of operation, the Southwest School of 
Woodworking in Phoenix has a new space and amenities 
to expand its student body. Founder and director Raul 
Ramirez says the new 5,300-sq.-ft. building is five times 
larger than the previous school, featuring three classrooms and bench 
rooms, a fully equipped machine room, a library and gallery space. 
And, to beat the Arizona heat, it also features central air conditioning. 

"It's very exciting. [Previously,] we couldn't operate properly in the 
summertime. We shut down four months out of the year because it 
was too hot and there was no air conditioning. Now we can have three 
classes here year round. We have more room to grow and provide 
more opportunities for our students," Ramirez says. 

The new location is on the campus of Rio Salado College in 
central Phoenix. 

"The administration at Rio Salado College is really pleased to have 
this building being used to teach woodworking classes on their cam- 
pus. So we are going to be poised to offer more classes and hopefully 
bring in more students to help pay the rent," Ramirez says. 

Highlights of the new space include two separate bench rooms, each 
equipped with eight student workbenches; a dedicated room for turn- 
ing that will house nine lathes and a breakroom. 



Classes cover fine woodworking techniques, furniture making, fin- 
ishing, veneering and inlay, and more. Instructors include David Flem- 
ing, Michael Fortune and Paul Schiirch. 



Contact: Southwest School of Woodworking, 621 North 7th Ave., 
Phoenix, AZ 85007. Tel: 480-734-0274. www.swcfc.org CZl 




D sborne^ 

Wood prcKlui'bi, Inc. 



Your Corbel & Bracket Source 

rrff 

T J r 

Metal & Wood Options 
Same Day Shipping Available 
Easy Online Ordering 

Order Online or By Phone; 

www.osbomeparts.com 1.866.963.SS78 




3D LAMINATION 



FaciroRyl 



CYCLONE 4896 
Thermo Foil Automatic 
Digital 3D Press 



«21 



,800 



un 

12 Months 



See our 3D Press 
working video on-line 



Factory Direct Support ■ Pricing ■ Financing 

CNCfactory.com 714.581.5999 
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CANARY 




Wood-Mizer 
honors annual 
contest winners 

By Jennifer Hicks 

N ow in its 15 th year, Wood-Mizer 's Personal Best compe- 
tition drew entries from around the world and left the 
judges with some difficult decisions. 

'The purpose of this contest is to showcase what Wood- 
Mizer sawyers are able to build with lumber from their own sawmills," 
marketing manager Chase Warner says. "We had quite a few exterior 
projects and, as always, a good number of homes. The first-place win- 
ner in the homes category was a guy who took eight years to build his 
home up in Canada. We had quite a variety with smaller projects, too. 
There was one contestant who built a very nice kitchen island out of a 
single red oak log. 

"The person who won the People's Choice award had over 1,000 
votes. The project was a family cabin in Edmonton, Ky., that a pastor 
built. He's a sawyer and a woodworker on the side who built it as a 
place for family and friends to stay free of charge to get away from all 
the hustle and bustle." 

The contest featured more than 100 entries and 27 winners were se- 
lected in eight categories. 

A full list of winners and their projects can be viewed online at www. 
woodmizer.com. dl 



CLOSETS CABINETRY 



Three outsource solutions from 
Canary Closets & Cabinetry 

FREE shipping for ali purchases in Decemher 
when you mention code - WSN2015 




Cabinet and closet parts 

Our shop is your shop 



• Parts manufactured to your specifications 

• 40 different melamine and 
plywood colors available 

• Order one cabinet or 1 00 - no minimums 

• Easy Online ordering with real time pricing 
Order here: canary.allmoxy.com 



Online closet design tool 

Design and seii ciosets today 



• See real time pricing and 
generate instant proposals 
for your customers with 2D 
and 3D drawings 

• 23 colors available 

• 5 door styles 

• 4 hardware finishes 

• 6 day lead time 

• Shipped as a complete kit 
with all attaching hardware 

try it now: canary.closetprosoftware.com 
login: demo@canarycc.com password: john1 234 





Five piece cabinet doors 

Exact matches for Tafisa and Uniboard meiamine 



• Crown and base moldings to match 

• 6 day lead time 

• Easy online ordering with real time pricing 

• 6 different profiles available 

Order here: canary.allmoxy.com 



www.canarycc.com 

697 Rahway Ave. Union, NJ 07083 
908-851-2894 
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Take a load off: 

Use machines for moving 

By John English 




The Nimble XL (above and below) combines a 
scooter with a handcart. 



M an and machine — these are two 
areas of concern when handling 
materials in the woodshop. First, 
a manager needs to train people 
to lift properly so they avoid injury. Once 
that's done, he or she can take a look at vari- 
ous machines and mechanical aids that help 
an employee lift and move parts or projects 
around the shop. 

When it comes to people, it's a good idea 
to include proper stance and lifting technique 
in a shop orientation session. Back problems 
account for more than one-third of workplace 
injuries each year (there are about 400,000 
accidents nationwide) and, once they hap- 
pen, a lot of them tend to linger on for years. 
The first step, according to most training pro- 
grams, is to convince your people to think 
before they grab. They need to take a few 
seconds to figure out a path, find a good grip 
and decide whether or not they'll need help. 
If more than one person is involved, they also 
need to make sure everyone is on the same 
page before anything leaves the ground. 

The key to avoiding injury is to keep the 
weight close to your body. If you have to 
reach out, your stance will be less stable. Feet 
should line up with shoulders: if they're too 
close together you'll have to take a step under 
the load to correct your balance and if they 
are too far apart you won't be able to take that 
step. Speaking of steps, take small ones when 
carrying something heavy. 

Here's the most important rule: bend your 
knees to raise and lower the object and keep 
your back as straight and vertical as possible. 
The muscles in your legs are far, far stronger 
than those along your spine, so just let them 
do the heavy lifting. And don't twist at the 
waist. If you need to turn, do it with your feet 
and not your vertebrae. 



There is a very good guide to workplace lift- 
ing techniques on the OSHA website (www. 
osha.gov, Pub. No. 2236). It's basic common 
sense, but can help a shop manager really 
think about how his or her employees are 
exposing themselves to injury during simple 
tasks such as loading plywood onto a CNC 
bed or placing a cabinet on a cart. Spending a 
few minutes training is better than spending 
months or years paying for an injury or hav- 
ing to watch somebody on your team suffer 
through pain that could have been avoided. 



where they will be needed and storing materi- 
als at ideal heights to minimize bending and 
awkward lifting. OSHA also advises that task 
rotation can be an effective way to limit each 
employee's exposure to risk, so don't let the 
same guy do all the lifting. 

Manual scissor-lift carts are relatively inex- 
pensive (ranging from roughly $300 to $1,300) 




MECHANICAL SOLUTIONS 

If a machine can take the risk, let it. 

Machines don't need to see a chiropractor 
too often. They also don't need to cost a for- 
tune. Most lifting in a woodworking shop is 
more awkward than heavy. A forklift can han- 
dle big items such as bunks of hardwood and 
pallets of plywood and those are generally not 
the problem areas. Moving materials between 
workstations or loading them for delivery 
tend to be the high-risk zones for injury. When 
it comes to pallet jacks and platform carts, 
OSHA says that "pushing is generally prefer- 
able to pulling. Pushing allows the employee 
to use large muscle groups and apply more 
force to the load. Pulling carries a greater risk 
of strain and injury." 

Good staging is important, too. This in- 
cludes placing materials as close as possible to 
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Had it with sanding dust? 

Bring in a pro. 



' Sanding Tables 
' Sanding Bmiths 
' Inspection IJghting 



SAND PRO« 




SANDMAN Products 

fMrmwidra^t Sauditii^ Stufion^ 
Ph: StM)-265-2tN)S • inro@sandmanproducts.com 

www.sandnianproducts.cum 



^XIOM 

PRECISION 

Accuracy. Repeatability. Quality. Ease of use. Support. 

All of the things that are important to you, are important to us, too. 
WeVe a team of woodworkers who share a passion for CNC technology. 
Visit us online today to learn more: www.axiomprecision.com 




FREE S499VaUie 

TOOLBOX 

With purchase of ariy CNC 
arxJ stand - limited time offer. 



vnnriTrrr. 




CNC Routers starting at only $1,999 



Can Your Old Dust Collector 
Work Better Than A New One? 




Yes, Wit h Optimized Fiiters From... 

• Optimum Performance 

• Low Maintenance 

• Custom Designs 

• Cleaner Air 

• Longer Life 

• Economicai 

• Best Size & Fit 

• Proudlv MaHa In USA 

j 1 -Micron Filtration 





American Fabric Fiiter Co. ^ Scan Here 

To Visit Our 

(800) 367-3591 americanfabricfilter.com 0 ^^' 




Better Vacuum Cups, Inc. pruvides top notch vacuum cups 
for all CNC Routers. Route into your cups, no problem! 
Check out the videos online 

909.606.0140 

or toll free 

877.872.2821 
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and can remove much of the lifting from ma- 
terial handling. They reduce it to turning a 
crank or working a foot pump and then slid- 
ing the object onto a machine or workbench 
once it is high enough. Baileigh Industrial 
offers a single-arm hydraulic lift cart with 660 
lb. capacity and 30" maximum height for $295 



(item No. 1000578). The table size is 32.2" x 
20.4" and that larger dimension will work for 
a base cabinet carcass. A 48"-high option (item 
No. 1000579) sells for $495. And U-line offers 
a 36" X 20" platform (model H-1784) for $619 
that can lift up to 770 lbs. and has a hydraulic 
foot pump and polyurethane casters. 

If you're searching online, other 
manual scissor-lift cart manu- 
facturers include Dayton, South- 
worth, Dandy Lift, Bishamon and 
Wesco. 

Motorized carts cost a lot more 
than manual ones. A battery- 
operated Vestil brand cart from 
Grainger (item No. 3EB99) runs 
$2,775 and will handle 1,000 lbs., 
which is the equivalent of about 
a dozen sheets of 3/4" MDF. The 
only problem is that the bed is 
only 24" x 48", so the load needs 
to be centered on that. The battery 
raises and lowers the platform up 
to 42-1/2", but moving the cart is 
still done by manually pushing it 
along on its casters. 

Vestil offers a motorized materi- 
al-handling cart (not a scissors lift) 
with a 24" x 60" deck and an elec- 




Baileigh’s single-arm hydraulic lift cart. 

trie power plant. Model EMHC-2460 is listed 
at $1,999 and can handle 1,100 lbs. of cargo. 
There's also a folding-table cart made by San- 
dusky (item No. D0102172TA-02) that can 
handle sheet goods, selling for less than $200. 

Vestil also makes a tilting work truck (item 
No. TWT-2448-M) that holds up to 500 lbs. 
and can really save stress on a worker's back. 
The platform is 2' x 4' and comes in either a 
mesh or a solid-steel version ($198 and $225, 




The Vestil lift, model 3EB99, available from Grainger. 




Get UDBsttteiyPowereil Work light for free When you purchase a MMKGH445lt2Superttoofer 
l§raSM883hH2erSM890CH2/34SuperFramerhytheengofDecemher2015 

For more information, call us at 800 - 223-4293 or visit us at www.maxusacorp.com 
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respectively). The large, solid-foam wheels can 
make a journey across the shop a little easier 
to push. It's less bumpy than casters and the 
tires won't ever go flat. 

For jobs where a small number of different 
parts need to be moved from one worksta- 
tion to the next, a nesting utility cart might 
be a good solution. These are basically plat- 
form carts with more than one platform and, 
while their original function was to simply 
save floor space, they are ideal for separating 
similar parts such as drawer sides and ends. 
A good example of a nester is the Model 33R 
from VersaCart, which is actually a manufac- 
turer of retail store shopping carts. The 33R's 
retractable upper shelves offer four different 
cart configurations and it can carry up to 470 
lbs. The cart folds and nests in a 7.87" deep 
space when not in use and can also be outfit- 
ted with a bin container system instead of 
flat shelves. And its large, 5" diameter heavy- 
duty wheels with steel roller bearings make 
for great maneuverability in tight areas be- 
tween machines and workbenches. 

INNOVATIVE SOLUTIONS 

For high-volume woodshops and component 
suppliers, technological and pricing advances 
in the last decade have made material han- 
dling robots an option worth considering, es- 
pecially when duplicates are being built such 
as hospital or school casework. A good place 
to start a search for these kinds of resources is 
the Robohub website (www.robohub.org). Based 
in Switzerland, Robohub is a non-profit site 
that brings together experts in robotics, busi- 
ness and education from across the globe. The 
organization is "dedicated to providing free 
high-quality information for the robotics com- 
munity and the general public." 

For a much less technical solution to mov- 
ing things around the shop, a small company 
based in Tustin, Calif., might have just what 
you need. Nimble Scooters makes the Nimble 
XL, which is a heavy-duty industrial ware- 
house scooter. For a shop that needs to run 
drawer slides or portable power tools around 
the facility, this will certainly speed up deliv- 
ery times. It can also be converted to a hand- 
cart and sells for about $600. 

A new cart from Handtrucksrus.com looks 
like it could be a real boon to casework install- 
ers. Called the Ground Glider (model R18RT), 
it sells for about $300. The cart transforms into 
any one of eight different configurations to 
move cabinets and components around the 
shop with ease. It has 3" wide x 8" diameter 
front casters with brakes and 3" x 10" rear 
wheels. The tubing on the cart is beefed up to 
carry larger loads (up to 700 lbs.). What is re- 
ally nice about the cart is that it extends from 
42" to 60" and weighs only 37 lbs. CS 




A couple of “nesters” from VersaCart. 





-SMART HOPIII 



WITH 



FANUC 



In incorporating a FANUC controJ into the SmartShop lit, Laguna has 
reached a milestone in speed and reliability. Not only is it a durable CNC 
router, deserving of the Laguna name, but the FANUC technology 
ensures accuracy that is the gold standard in the industry. 

THE PERFECT MATCH 



Fanuc is the machine control platform that built the machine tool industry in the 
U.S. So it only seemed natural to pair a Fanuc control with the latest in the line of 
reliablet affordable, high value CNC machines from Laguna^ The SmartShop III is 
a moving gantry router that offers top performance. A rotary tool changer 
mounted to the gantry minimizes too! change time, and the heavy, one-ptece^ 
welded tubular steel frame will perform in the most extreme conditions. 



CALL TODAY: 800.234.1976 
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3M adds versatile 
Ultra Flexible sandpaper 

By Jennifer Hicks 



L ooking for a better way to sand 
contoured shapes and difficult-to- 
reach areas? 3M offers a solution 
with its new Ultra Flexible abra- 
sives, available in sheets and rolls. 



''This is a brand new innovation in sandpa- 
per," product manager Lynn Ogburn says. "It 
is very versatile. For example, it can be used 
on flat surfaces — like the top of dresser — 
and the same sheet can also be used on the 



profile of a leg or to sand inside a drawer. 

"You can fold it in half or create smaller 
pieces, roll it for contoured areas, shape it 
around anything and twist it." 

The sheets are available in four grits from 
medium to extra fine: 100, 150, 220 and 320. 

"They feature a premium mineral for the 
cut and the finish, and also an innovative film 
backing to resist punctures and tears. They are 
clog-resistant so wood dust doesn't settle into 
the mineral and stop sanding," Ogburn adds. 

A package of 4-1/2" x 7" sheets sells for 
about $5. A 10-l/2'-long roll sells for $14.97. 

For information, visit www.mmm.com. CU 








Ik Sciorpistor^ @lf S^vociigs! 

Rebates on Select Machinery! 

CLASSIC LATHE 10" TABLE SAWS 6" JOINTERS 16" PLANER 



4220 Helical 
model only. 



A TRADITION OF INNOVATION™ 

14" BANDSAW 



STRAIGHT LINE RIP SAW 



4750 SHAPER 



DUST COLLECTOR 



6" X 108" OSCILLATING 



MORE BANDSAW REBATES: 
4630 18" BANDSAW $150 
4640 20" BANDSAW $200 
4650 22" BANDSAW $250 



MORE REBATES: 

5150 21-SPINDLE SINGLE UNIT BORING $500 

5155 21-SPINDLE LINE BORING $250 

5160 50-SPINDLE TWIN LINE BORING $500 

5392 36" DOUBLE HEAD HEAVY DUTY WBS $1000 

5397 43" DOUBLE HEAD HEAVY DUTY WBS $2000 

6305 6" X 89" EDGE SANDER $50 

6910 SPINDLE SANDER $200 

8830 PORTABLE EDGE BANDER $250 

8850 VARIABLE SPEED PORTABLE EDGE BANDER $250 



5065 



Visit Oliver Machinery's 
NEW customer forum online at 
www.olivermachinery.boards.net 

WWW.OUVERMACHINERY.NET | INFO@OUVERMACHINERY.NET | 800 - 559 - 



EDGE SANDER 



Sale ends 1/15/2016 or while 
supplies last. Only valid on models 
listed, no substitutions. 



Q OLIVERMACHINERY FACEBOOK.COM/OLIVERMACHINERY YouffiB YOUTUBE.COM/OLIVERMACHINERY 
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Bosch turns the table 
with new miter saw 



By Jennifer Hicks 



B osch has introduced its new 12" 
dual-bevel slide miter saw, model 
CM12SD, featuring a front-mount- 
ed bevel control and increased 
cutting capacity. 

Rather than having to reach behind or walk 
around the saw to adjust the bevel or tilt 
mechanism, Bosch has put a ''quick-select" 
turret bevel control on the front of its new 
saw. And by reworking the drive mechanism 
gearing, Bosch has added clearance to the rear 
of the arbor. This gives the saw the capacity to 
cut baseboard up to 6-1/4" positioned against 
two sliding 4-3/4" high fences. 

"While a lot of woodworkers will lay things 
like crown molding and baseboard flat on the 
miter table and use their tilt control to make 
their cuts, most of them prefer to do it if they 
can stand it up against the fence. It's just easier 
to adjust the miter settings typically than the 
bevel or tilt settings," product manager Jim 
Stevens says. 

"We have really high capacities against the 
fence. So the guys that are doing the high-end 
trim and finish work can cut those types of mate- 
rials with their material positioned most easily." 

The saw also features larger table base ex- 
tensions to support stock up to 40", an electric 
brake, adjustable front stabilizing foot and 



detent override capability. 

The saw weighs 65 lbs. 
and sells for $549. It's 
available with or without 
Bosch's Gravity-Rise mo- 
bile stand. 

For information, visit 
www.hoschtools.com. C3 



Techno 



Systems 



HXSeries 4' x 8’ 

$4s,oor 






H 



631 - 648-7481 

www.technocnc.com 



Ziggy — MRB Furniture 
Design Inc. 

We love our Techno HDS Series CNC Router. It has improved 
our production in so many ways. The speed in which we can 
produce our furniture has dramaticaiiy reduced our deiivery 
times and iets us pian our production very accurateiy. 
The CNC has improved our materiai yieids increasing our 
profits and has iimited shop personnei cutting errors. 



Thanks Techno CNC for such a great, reiiabie machine! 



*Base price is shown without instaiiation, vacuum system, popup pins, software, training or startup tooting. 



Design Chicago draws well 

Design Chicago, the Midwest's largest 
residential design conference and trade fair, 
attracted more than 2,000 attendees during 
its two-day run Oct. 6-7 at the Merchandise 
Mart in downtown Chicago. 

The event featured more than 100 show- 
rooms and about 550,000 sq. ft. of exhibition 
space. 

"Design Chicago has become the must 
attend residential design conference in the 
Midwest and brings together the best of the 
best in the industry for education and inspi- 
ration," Design Chicago marketing director 
Julia Chappell said in a statement. "We look 
forward to growing Design Chicago and at- 
tracting attendees from the east and west 
coasts." 

For more, visit www.designchicagoevent. 
com. 
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Porter-Cable adds 
cordless brad nailer 
and crown stapler 



By Jennifer Hicks 

P orter-Cable added a cordless 18- 
gauge nailer and narrow crown sta- 
pler that both run on the company's 
20-volt Max lithium-ion battery plat- 
form, thus eliminating the need for a compres- 
sor, air hose or replacement fuel cartridges. 

"These just work off of the battery system," 
product manager Michael Dougherty says. 
"There's no fuel cell or compressed air needed 
to fire the nails. And they have a fly-wheel fir- 
ing mechanism, so you'll get the power need- 
ed to drive [fasteners] into various thicknesses 
and all types of material." 

The brad nailer weighs 5.1 lbs. and has a 
standard 5/8" to 2" fastener capacity. It can 
drive up to 450 nails per charge using a 1.5- Ah 
battery and up to 1,300 nails with a 4.0- Ah bat- 



tery, according to the company. 

"The 18-gauge brad nailer 
is great for custom cabinetry 
because the brads have a very 
small head. They're perfect 
for crown molding, chair rail, 
trim or any type of molding 
where you're hoping to leave 
the smallest mark possible," 

Dougherty says. 

"The crown stapler is really good for cabi- 
net backers because the staples have a really 
strong holding power." 

Both tools feature a tool-free jam release, 
depth-adjustment wheel and two LED work- 
lights that blink when the battery requires 
charging or the tool has stalled or jammed. 




The 18-gauge brad nailer, model PCC790, 
sells for $149 and the stapler, PCC791, for 
$159. For another $50, they can also be pur- 
chased with one 1.5- Ah battery. 

Porter-Cable says it will add a 16-gauge 
straight-finish nailer in 2016. 

For information, visit www.portercable.com. CU 




Roberts Plywood 



From the forests of the world to Deer Park, Long Island. New York. At Roberts 
Plywood we proudly offer an extensive variety of plywood, lumber, and veneer. 



EST. 1977 



631.586.7700 

robertsplywood.com 
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Nova unveils 
drill press with 
‘smart’ motor 



By Jennifer Hicks 

N ova has put a new twist on the drill press with its 18" DVR 
model, featuring a Digital Variable Reluctance "smart" 
motor. Developed by DVR Technology Developments in 
affiliation with Teknatool/Nova, it will be available in 
January 2016. 

Joel Latimer, president of DVR Technology, says the company has 
been working to perfect this motor and its application in a variety of 
industries for more than a decade. Now the woodworking industry can 
enjoy a drill press featuring computer-based control. 

"The heart of this machine is its motor with a variable speed range of 
50 up to 5,500 rpm to tackle a wide range of materials. It's a true vari- 
able-speed motor, so you can have a lot of torque at a very low rpm," 
Latimer says. 

He says the 1-3/4-hp direct drive motor has no belts, pulleys, brush- 
es, permanent magnets or electrical connections to any moving parts. 
There is no current flow in the rotor, providing less wear and longer 
life than an AC or DC motor. 

"Another feature is our soft-start feature, which starts the drill auto- 
matically with a pull of the handle. It also stops when you retract the 
drill," says Latimer says. 

The drill press also features an LCD control screen with a picture 
menu. From it, the user can select a drill bit, specify the material for 
drilling and the correct speed is calculated. 

"When you first go into the menu it has a picture of all of the differ- 
ent drill bits available. It's basically got an onboard library that will spit 
out a recommended RPM for that drill piece. This can help save your 
drill bits without you having to refer to a reference manual." 

For safety, the machine has a tilt sensor that activates the electronic 
brake. It will also recognize a loosely clamped workpiece and stop 
the motor. 

Nova's 18" DVR drill press sells for $1,499. 

For more, visit www.dvrsmartmotor.com and www.teknatool.com. CU 




Looking for ways to save labor? 




The work horse 



for the professional 
cabinet shop. 




Wagner Custom Closets- 

“It just works so well. One of those machines 
I just can’t do without. I use it for 95% of my 
work. Closets, drawer units, you name it. ” 

-Mike Wagner 
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Changing world calls 

for new marketing strategies 




M arketing is often described as a 
multistep process that links to- 
gether maker, seller and buyer. 
It is far more than just manu- 
facturing a superior product and hoping that 
someone will come along and buy it. 

Inclusive marketing covers all bases and 
methods of developing and improving cus- 
tomer relations. It is never the old adage of 
''one call does it all." 

Marketing is also a continuing process that 
addresses and informs about the important 
factors concerning the capability of your 



shop, the skill of your employees, pricing 
and, more importantly, what you can and 
will do for others. It's all about communicat- 
ing with current customers, cultivating bor- 
derline existing markets and developing new 
ones. The intent is to reach out, to discover 
and identify unfilled needs and wants and to 
generate more revenue. 

BE STRATEGIC 

Inclusive marketing is based on taking a stra- 
tegic approach. In other words, there's not 
one plan for the masses. 



For example, if you're producing a variety 
of products, it's often wise to segment or 
categorize customers into smaller buying 
groups. This will prevent some wheel spin- 
ning and not trying to sell high-end cabinets 
to a building contractor who is only looking 
for stock moldings. 

Today, customers expect more. Each one 
wants to think that he or she is your most 
important customer and each expects to be 
treated as such. Communicating your funda- 
mental message — explaining who you are, 
what you do and, most importantly, what 
you can for a particular customer — is an 
underlying principal of any marketing effort. 

The next step is to create a positive image 
and correctly position your products. Start by 
determining where do your products fit into 
the customer's scheme of things and how do 
they stack up against the competition? The 
goal is to create an honest and positive sales 
pitch. 

In the past, marketing plans have relied on 
a skilled sales representative to close the deal. 
There are pros and cons to this approach in 
today's environment. Having a professional 
who knows all of the ins and outs of your 
product lines and has the skill to maintain cus- 
tomer relations still has great value. But there 
are other less expensive avenues. 



Upgrade your manual system into a hero 



And let your tools control the dust collection 




30 % 

OFF 



all 2 gate expansion gates purchased in December 
AUTOMATICALLY OPERATES the gates and controls the collector 
3 GATE STARTER SYSTEM is expandable to as many gates as you need 
EASY PLUG-AND-PLAY installation add more gates as your shop grows 




HYBRID GATE CONTROL 

either automatic or manual or both 

TOOL SENSOR 

clips on the power cord, 
no AC wiring required 

MANUAL SWITCH 

for local gate control 




Sealed motorized 4 inch blast gates for better suction 



OrnOa' 



Built on proven ECOGATE technology 



AUTOMATICJ^UST COLLECTION SYSTEMS 



Check us'out^t www.grngate.com 
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Internet marketing is one option. Today's 
customers tend to go online first, thoroughly 
exploring their options before ever leaving 
their home or office. Therefore, it's paramount 
to have a professionally prepared site. 

Another option is to turn current employees 
into a part-time sales force. While you might find 
a hidden talent for an all-star sales representa- 
tive, what you'll more likely find is a group of 
hard-working employees who are genuinely 
proud of what the company makes. It human 
nature, I believe. They like to talk about what 
they do for a living and boast about how they do 
things better. It can be a ringing endorsement. 

Recently, I was having telephone problems 
and scheduled a service call. The technician 
made the necessary repairs but, before he left, 
went into a sales pitch on the reasons why I 
should be switching from my present Internet 
and television program service provider to his 
company. His pitch was very good. I could tell 
he really thought his company was better than 
my provider and he got me thinking about 
making a change. 



BEFORE AND AFTER 

When you embark on a marketing pro- 
gram for the purpose of developing new 
clients and expanding the purchases of 
current customers, your appeal can be di- 
rected in one of two ways. First, you are 
seeking a market in search of a product 
that you want to sell. The second is find- 
ing a market that is in search of a product, 
but not served by another shop or finds it 
too expensive. 

Although your marketing program can be 
directed at both, it's usually better and faster 
to concentrate on one at a time. 

Lastly, it is important to have a follow-up 
program. Maintaining customer contact is the 
first priority. But it's also important to mea- 
sure the success of your program and make 
any necessary adjustments. 

Lloyd R. Manning is a semiretired commer- 
cial real estate and business appraiser, financial 
analyst, and author. He can be reached at lloyd- 
mann@shaw.ca. 03 



AWFS thanks Rikon for support 



Rikon Power Tools presented more than 
$16,000 in prizes and gifts to outstanding stu- 
dents and school programs at the 2015 AWFS 
fair, according to the show's producer. 

"Rikon is always glad to do whatever we 
can to support the education of our future 
woodworkers," Rikon president Jack Brans- 
field said in a statement. 

Rikon has contributed $13,000 in machin- 
ery to the National Woods Manufacturing 
Training Center in Peyton, Colo., and also 



supplied prizes to winners of the fair's Fresh 
Wood and Turning to the Future student 
competitions. 

"We are grateful to have Rikon as a part- 
ner and strong supporter of woodworking 
education programs and students who are 
considering careers in our industry," AWFS 
executive vice president Angelo Gangone 
said. "Their contributions have strengthened 
these schools and enriched these students' 
woodworking experiences." 



Remodeling spending expected 
to acceierate into 2016 



After several quarters of slackening 
growth, home improvement spending 
is projected to pick up the pace in 2016, 
according to the recent Leading Indica- 
tor of Remodeling Activity report from 
the Remodeling Futures Program at 
the Joint Center for Housing Studies of 
Harvard University. 

The LIRA projects annual spending 
growth for home improvements will ac- 
celerate from 2.4 percent last quarter to 6.8 
percent in the second quarter of 2016. 

"Home improvement spending contin- 
ues to benefit from the last years' upswing 
in housing market conditions including 
new construction, price gains, and sales," 
managing director Chris Herbert said in a 
statement. "Strengthening housing market 



conditions are encouraging owners to in- 
vest in more discretionary home improve- 
ments, such as kitchen and bath remodeling 
and room additions, in addition to the nec- 
essary replacements of worn components 
such as roofing and siding." 

"Although we expect remodeling activ- 
ity to strengthen through the first half of 
2016, further gains could be tempered," 
added Abbe Will, a research analyst in 
the Remodeling Futures Program. "Cur- 
rent slowdowns in shipments of build- 
ing materials and remodeling contractor 
employment trends, as well as restrictive 
consumer lending environments, are low- 
ering remodeler sentiment and could keep 
spending gains in the mid-single digit range 
moving forward." 




SMARTECH 

3D LAMINATING & FINISHING SOLUTIONS 



martechOnline.com 

m22 



Dura I Rack 



FINISH WELL! 

Two Great Assets for Your 
Finishing Room: 



Easy I Axis 

Foot-rotated 
turntable for 
applying finishes. 

HOPE Construction 
cleans-up easily 
from any type of 
finish residue. 

Two easily 
interchangeable 
support plates with 
either non-slip pads 
or elevation pins. 



A stable solution 
to store and 
transport both 
small and large 
freshly finished 
parts. 

Heavy-duty 
powder-coated 
steel frame with 
solid aluminum 
support rods. 

Replaceable paper 
tubes keep your 
product clean. 
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FINISHING 

with GREG WILLIAMS 



New regulations can open 
new doors for finishers 



R egulatory bodies, like most govern- 
ment agencies — even the most be- 
nign — have a tendency to grow in 
influence, power, complexity and 
size. As a natural result, they participate in a 
dynamic tension where they depend on the 
regulated for their own existence, but in the 
exercise of their restrictive powers tend to de- 
press the industries they regulate. 

Consequently, OSHA, EPA, NFPA, DOT, 
RCRA and oh-so-many-others are a part of 
your business. If they are going to continue to 
exist and you are going to continue to exist, 
you are somewhat dependent on your rela- 



tionship with them. You can find ways to co- 
exist with them, avoid them or fight them. 

Some, perhaps most of, the regulations have 
a common-sense basis. These are the easiest 
for reasonable people to comprehend and sup- 
port. Those that defy common sense are more 
difficult. Know the difference. 

New products come out all the time to help 
you do your job with more ease and efficiency, 
to offer more options to your customer, to 
keep the manufacturer or vendor ahead of 
the competition and to sell you more product. 
They also can help you comply with regula- 
tions, with lower VOC versions or less toxic/ 



hazardous ingredients. You can devote some 
time and effort learning about products that 
purport to do the things you need to have 
done, and to make good decisions about in- 
corporating those products into your reper- 
toire, and to work through the learning curve 
to make best use of the products. Utilize the 
educational resources available, such as the 
Internet, DVDs, a trusted circle of likeminded 
fellow craftsmen, vendors and salesmen, even 
books and magazines. 

Or you can say, 'TVe done this for 30 years 
and no one's complained yet," until, if you are 
lucky, you are the last one in town who can do 
what you do. If you are not lucky, you might 
be the last one who knows what nobody will 
pay you to do. 

New products, or sometimes just different 
products, can open up opportunities to make 
your business easier, more productive, more 
profitable, safer, more comfortable and, for 
some of us, more exciting. 

Especially for the on-site refinisher or tou- 
chup technician, many of the water-borne or 
low VOC, lower odor, non-residue types of 
products can open doors now closed to older 
solvent-borne technologies. Each year, there 
are improvements in the formulation and per- 
formance of many of the waterborne coating 
materials and peripheral products, resolving 
many of the real or perceived downsides of 
the technology. Einishers are finding sources 
of information and education about the use of 
these improved or new products easier to ac- 
cess and they should not shy away from new 
knowledge in their changing world. 

Fillers, glazes, stains and dyes, pigment and 
dye concentrates, catalysts, flow enhancers, 
reducers, extenders and accelerators are just 
few of the ancillary products that are part of 
the package. 

WHAT’S THAT SMELL? 

There is a greater-than-ever perceived hazard 
to almost anything that has a strong or espe- 
cially unpleasant odor when used by an onsite 
finisher or repair technician. It is incumbent 
to anyone working in a home or business to 
do what can be practically done to keep the 
hazards — real or imagined — to a minimum. 

This means knowing what the hazards are, 
how they are understood by the client and 
mitigated by the best available control tech- 
nology. Obviously, adequate ventilation to 
keep the exposure to the client's personnel 
or property at or below permissible limits is 
paramount, but filtration of liquid or solid 
airborne particulate, adsorption or absorption 
of solvent vapors in an activated charcoal or 
other media, can be used as well. Ozone gen- 
erators can be effective in some cases, but the 
EPA warns that "there is evidence to show 
that at concentrations that do not exceed pub- 



This will really ma ke 
your holiday. 



The tinkerer on your list will use their new ShopBot 
Desktop CNC to nnake whatever strikes their fancy: 
toys, gannes, tables, chairs, shelving, cabinets, 
artwork ... you nanne it! That’s because a ShopBot 
Desktop is a professional and connpact CNC nnill: 

• Cut wood, vinyl, aluminum, foam, 
plastic, and more with speed, power, 
and accuracy. 

• 24” x 1 8” x 5.5” work area makes the 
Desktop perfect for small spaces. 

• Every tool is designed, built, and supported 
in Durham, NC. With free tech support 
whenever you need it. Provided by the 
people who build the tools. 




Learn more and buy online at 
www.shopbottools.com/desktop 

Long after the holidays are over, this gift 
will keep making your loved one happy. 



We make 
the tools 

for making the 

future. 



-ShopBotl 



888-680-4466 • ShopBotTools.com 
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lie health standards, ozone is not effective at 
removing many odor-causing chemicals," and 
cautions against higher levels of ozone unless 
the room is unoccupied by humans or pets. 
"Ozone can adversely affect indoor plants and 
damage materials such as rubber, electrical 
wire coatings and fabrics and artwork con- 
taining susceptible dyes and pigments (U.S. 
EPA, 1996a)." 

HIGHER PERFORMANCE COATINGS 

Polyurethanes, especially catalyzed or two- 
part polyurethanes, are becoming more com- 
mon in the U.S., as they have been in Europe 
for quite some time. They have been used 
for a long time here as well, but until recent- 
ly their use has been primarily in high-end 
aircraft and marine interiors and exteriors 
and the automotive world. Moisture cure and 
two-part urethanes are often used for wood 
flooring. Toughness, chemical resistance, film 
build (high solids content) and rapid cure are 
among the advantages they offer. There are 
both solvent- and water-borne versions. 

THE REFINISHING QUESTION 

One area of increased interest is in the pro- 
priety of using modern materials to repair, 
restore or conserve collectible items — and 
even whether such repair is even advisable. 
In recent years a well-known television series, 
"Antiques Roadsho," and similar programs 
have, in a well-intentioned manner, and for 
better or worse, fostered the impression that 
any old item should be left in its current, un- 
modified state in order to maintain its value. 

An easily predictable outcome of this con- 
ception is that an owner of an older, poten- 
tially useful and potentially valuable item, 
might leave it in a damaged, deteriorating and 
unusable state, rather than have it repaired 
or restored. It has been my experience that 
most people do not protect those items from 
further damage due to misuse, even when 
they have decided that they might be valu- 
able later. Some pieces that might be cared for 
while being properly used (think of grandpa's 
rocker rotting in the shed rather than sitting in 
the family room or library) could be lost. 

Some sensible approaches to this situation 
might include careful consultation with the 
client about what the options are prior to be- 
ginning any work and getting a contract or 
indemnification to protect the technician. Of 
course, if the expected value of the item is 
high, it might pay to get an appraisal by an 
expert to clarify the risk. 

Technicians are becoming, understand- 
ably, more concerned about the possibility of 
lawsuits or other action being taken against 
them for negligence in refinishing or repair for 
using techniques or materials that are later be- 
lieved to have been inappropriate for the item. 



resulting in some loss of value. This should 
not often be reason to turn down business, but 
could require a little more care and greater 
rapport between the technician and the client. 

JOIN FORCES 

Don't underestimate the awesome power of a 
community of craftsmen, artisans, manufac- 
turers and vendors who are willing to share 
information, expertise, experience and brain- 
power freely with others in related vocations. 
Some partnerships can be casual, such as those 
with people and businesses who have con- 
tiguous and overlapping customers and cli- 
ents, such as the association between a cab- 
inet shop with extensive wood fabricating 
tools and skills and a refinishing shop and 
an upholsterer. 

A more formal business partnership might 
have an outside touchup technician working 
as a contractor to a new furniture retail store 
and a refinishing shop and the refinishing 
shop does custom finishing for a cabinetmak- 
er. They each sub-contract to the other part- 
ners for skills or shop resources. 

Greg Williams, formerly senior touchup and fin- 
ishing instructor for Mohawk Finishing Products, 
is now a freelance instructor and consultant. CZl 



The future is now 
at Cef la Live 

Attendees at the fall 2015 edition of Ce- 
fla Live, held in October at the Cefla Lab in 
Imola, Italy, learned about new technolo- 
gies and the future of the finishing industry. 

"The event showcased a variety of tech- 
nology and solutions, including spraying 
machines from the streamlined Prima to the 
sophisticated iGiottoApp," the company 
said in a statement. "Guests saw firsthand 
how the Smartcoater Evo line with Inert Eu- 
sion Technology creates the highest gloss 
results. Profile technology and vacuum so- 
lutions were also well received by the audi- 
ence. In particular, there was great interest 
around the Duespohl Multiwrap machine 
for profile wrapping, as well as the iGiotto 
line for assembled windows coating. 

"Participants were also eager to see and 
learn more about Innovapress, the newest 
technology from Cefla Pinishing Group ca- 
pable of increasing technical characteristics 
of a MDE panel by providing waterproof 
quality with no residual fibers when routed. 

Eor more, visit www.ceflafinishinggroup. 
com. 



Industrial 
Dust Collection 



■ Industrial quality 
construction. 

Built to last a 
lifetime. 

I Design Consultation 
Available. 



• Affordable 

■ Powerful 

■ HEPA Filtration 

Included most systems. 



Many 

Systems 

Available 



7.5hp 

Direct 

Drive 




Mode In 
the USA 




Oneida Air Systems is proud to introduce 
Gorilla Duct Affordable, clamp-together 
ductwork with the strength and Made in 
America quality that you've come to 
expect from Oneida Air Systems. 
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THE CUTTING EDGE 

with R. W. LEE 

Ordering tools can drive 
your shop’s demand 



N ot all aspects of digital fabrication 
have to do with tools and manufac- 
turing. There are also tools available 
that assist in the initiation of product 
demand and order management, for example. 

Advanceware, based in Central City, Colo., 
develops rules-based design, pricing, order 
entry, engineering and bill-of-material software 
for companies that sell highly configured prod- 
ucts, specifically for the cabinet manufactur- 
ing, cabinet component and kitchen, bath and 
home-storage industries. 

From a shop or dealer's point of view, the 
core part of the software package is the Quick 
Order Entry and Visual Order Entry programs. 
While these two software packages arrive at the 



same end, QOE does it with names and num- 
bers, while VOE adds 2-D parametric capabili- 
ties that allow the salesperson and customer to 
see the appearance of the cabinets. 

Both of these ordering packages are data- 
driven through an online catalog, created and 
hosted by the cabinet manufacturers, and avail- 
able only to authorized users. The catalog pres- 
ents every option for materials, finishes, door 
and drawer style, cabinet type, hardware, etc. 
The salesperson can enter the order with the 
customer present and get instant verification 
that all things are possible. 

The system provides several opportunities to 
upsell enhancements, such as finish on the end of 
a cabinet, adding drawers behind a door or some 



specialized component from an outside supplier. 

Both packages tally the final order and can 
send drawings to the shop floor. 

There are many advantages to using Ad- 
anceware-type software. For example, catalog 
updates can be made anytime or anywhere, 
giving salespeople the latest information. It's 
always a draw for young people who've grown 
up in the digital age. At this point, they ex- 
pect to be able to see what they're buying and 
having a visual representation of their design 
choices in real time is a powerful sales tool. 

Advanceware has a couple more key fea- 
tures. The Quick Order Editor is an order- 
management tool that offers a communication 
platform between the dealer and manufac- 
turer. The Quick Order Releaser converts the 
order into necessary information for the cabi- 
netmaker, such as a list of components. It has 
some CAD capability and can be integrated 
with AutoCad. 

AdvanceWare says it is developing QOE 
and VOE for use with tablets and the cloud, 
so orders can be completed in the customer's 
home or business and sent directly to the shop 
or manufacturer. This customer-oriented aspect 
will eventually include the ability to visualize 
an entire room. AdvanceWare is also develop- 
ing a module that generates G-Code to run 
CNC machines. CZl 



TOOL 



AUTHORIZED DEALER 



NEW PRODUCTS 



LOWEST PRICES - FAST SHIPPING 

800 - 365-6677 



CentrotecSet 
( S Limited Edition 





TXS 

Cordless Drill 




SysLite II 
LED Work Lamp 



FESTOOLS-ONLINE.COM 

YOUR SOURCE FOR FESTOOL PRODUCTS 
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Cherry sales level off 
during recent Mull’ 



By Jennifer Hicks 

H ardwood dealers interviewed by 
Woodshop News agree that the 
demand for cherry has dwindled 
in the last decade, but it is still a 
pretty good mover. 

Rick Hearne of Hearne Hardwoods in Ox- 
ford, Pa., says his cherry sales are doing just 
fine, in part because of the vast selection of 
wide boards and figured slabs he has in stock. 

"'Since most of our customers for cherry 
are small-shop furniture builders, our cherry 
sales never fell off. Even though for the indus- 
try cherry has been out of favor for the last 
10 years, as a result the quality of the cherry 
available is very high," Hearne says. 

"Ten years ago if you were ordering cherry 
lumber there would be a lot of sapwood in it 
because the lumber was being produced from 
the logs that were not going to veneer or ex- 
port. Since the export market has died, those 
logs have gone to the sawmills to be turned 
into grade lumber. As a result, the lumber 
has very little sapwood connected with it. 
And you're able to get good wide widths and 
wide lengths." 

Greg Engle of Certainly Wood, a veneer 
supplier in East Aurora, N.Y., says that the call 
for figured cherry has diminished recently. 



Instead, buyers are specifying an architectural 
grade, plain- or quarter-sliced, without figure. 

"The trends are moving away from the fig- 
ured stock in cherry right now and are going 
for a cleaner, better balance to grades of plain- 
sliced and uniform quarters with a nice linear 
grain," Engle says. 

"Cherry's very easy to get in today's market. 
Since 2013 there's actually been a decline in 
the sale of cherry. There hasn't been this type 
of lull for a while. What's driving the market 
today is North American black walnut." 

Doug White of Doug White Hardwoods in 
Marissa, 111., has seen a recent surge in cherry 
sales. He's also noticing demand for clear vari- 
ations, especial for flooring and architectural 
mill work projects. 

"We've been selling a lot more cherry, 
but I think it's kind of just a freak thing. 
We've got three different customers with 
houses going right now who are using 
cherry. It's more a desired wood at the mo- 
ment. I don't think it's nationwide. I think 
cherry has seen its better days but, for us, 
it's great." 

Retail prices for EAS 4/4 cherry start at $5/ 
bf and can be significantly higher for wider 
boards, dl 




Introducing: 
The MultiTasker 



Another innovation from W. Moore Profiies, LTD. 




The MultiTasker line of tooling is 
designed for dual purposes. For 
small production runs on a shaper 
the MultiTasker can be fitted with 
precision ground HSS knives for a 
low cost to complete the project. 
For larger runs, the MultiTasker 
can be fitted with carbide inserts 
for longer fool life and steel backer 
for support. 

Versatility when neededl 
Low cost when necessary! 

Higher production capable when required! 



Available for most profile 
manufacturing equipment 




W. MOORE PROFIIES, ITD. 

800 - 396-9091 

www.wmooreprofiles.com 
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14" DELUXE BANDSAWS 

• Motor: 1 HP, 110V/220V, single-phase, 11A/5.5A oogB 

• Precision-ground cast iron table size: 14" sq. 

• Table tilt: (G0555) 15° L, 45° R; 

(G0555LX)10°L,45°R 

• Cutting capacity/throat: I3V2" 

• Max. cutting height: 6" 

• Blade speeds: (G0555) 1500 &3200 PPM; G0555 G0555LX 

(G0555LX) 1800 &3100 PPM 

• Approximate shipping weight: FREE SHIPPING! 

(G05551 198 lbs; (G0555LXI 246 lbs. ,o lower 48 states 

G0555 ONLY *555*^° 

G0555LX with Cast Iron Wheels ONLY S 54500 



t 



Vk 






fXTRF.MF 

^1- K 1 ^ 
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19" EXTREME SERIES® BANDSAWS 

• Motor: 3 HP, 220V, single-phase, TEPC, 60 Hz, 12A 

• Precision-ground cast iron table size: 26%" x 19" x IV2" thick 

• Ploor-to-table height: 37V2" 

• Cutting capacity/throat: 1814" 

• Max. cutting height: 12" 

• Blade size: 143" long 

• Blade widths available: 14"-1 1/4" .. ... 

• 2 Blade speeds: 1700, 3500 PPM ' llwtaru- MADE IN AN ISO 

• Overall size: 36" Wx 76" Hx 32" D 9001 FACTORY! 

• Approximate shipping weight: 

(G0514X) 460 lbs; (G0514X2B) 512 lbs. 

G0514X U49S® SALE ^1425°° 
G0514X2B with Motor Brake U725® SALE 

10" LEFT-TILTING TABLE SAW 

With RIVING KNIFE & CAST-IRON ROUTER TABLE 

• Motor: 3 HP, 240V, single-phase, 14A 

• Precision-ground and heat treated solid 
cast iron table 

• Assembled table size: 48" Wx 27" D 

• Arbor: Vs 

• Cutting capacity: 8" left, 26" right of blade 

• Maximum depth of cut @90°: 3" 

• Maximum depth of cut @ 45°: 2Vs" 

• Pootprint: 2014" x 2OV2" 

• 4" Dust port 

• Approximate shipping weight: 550 lbs. 

G1023RLW SALE ^1325®° 

14" SLIDING TABLE SAW 




Main motor: 10 HP, 220V/440V*, 3-phase, 25A/12.5A 
Sliding table size: 15" x 126" 

Main blade arbor: 1" • Main blade speed: 

3000, 4000, 5000, 6000 RPM 
Scoring blade motor: 1 HP, 3A/1.5A 
Scoring blade size: 4%" 

Scoring blade arbor: 22mm ’ 

Scoring blade speed: 8000 RPM 
Scoring blade tilt: 0-45° 

Depth of cut: 4" @ 90°, 2%" @ 45° 

Max. rip capacity: 5214" 

Max. sheet capacity: 126" x 126" 

Approximate shipping weight: 2932 lbs, 



126" LENGTH 
OF CROSS CUT 










G0772 UG;950®® SALE 0,450®^® 




PURVEYORS OF FINE MACHINERY®, SINCE 1983! 

• ALMOST A MILLION SQUARE FEET PACKED TO THE RAFTERS WITH MACHINERY & TOOLS 

• 2 OVERSEAS QUALITY CONTROL OFFICES STAFFED WITH QUALIFIED GRIZZLY ENGINEERS 

• HUGE PARTS FACILITY WITH OVER 1 MILLION PARTS IN STOCK AT ALL TIMES 

• 24 HOUR ORDERING BY PHONE OR ONLINE • MOST ORDERS SHIP THE SAME DAY 



30™ ANNIVERSARY 17" 

HEAVY-DUTY BANDSAW 

• Motor: 2 HP, 110V/220V, single-phase, 

TEFC, prewired 220V, 1725 RPM 

• Amps: 20A at 110V, 10A at 220V 

• Precision-ground cast iron table size: MADE IN AN ISO 

1 7" X 1 7" X 1 Vi thick 9001 FACTORY! 

• Table tilt: 10° left, 45° right 

• Floor-to-table beigbt: 37'/2" 

• Cutting capacity/throat: 1614" FREE SHIPPING! 

• Blade size: 13114" long to lower 48 states 

• Approximate shipping weight: 342 lbs. 

G0513ANV !895®® SALE ^875®® 




10" HYBRID TABLE SAW with RIVING KNIFE 



Motor: 2 HP, 120V/240V, single-phase, 
prewired to 120V 
Amps: 15A at120V,7.5A at 240V 
Precision-ground cast iron table 
with wings measures: 4014" W x 27" D 
Table height: 35%" 

Footprint: 21" Lx 1914" W 
Arbor: Vs' • Arbor speed: 3450 RPM 
Capacity: 314" @ 90°, 2V^" @ 45° 

Rip capacity: 30" right, 15" left 
Overall size: 5714" W x 35%" H x 3V/i D 
Approximate shipping weight: 348 lbs. 



G0771 !795® SALE ^675®® 




FREE 10" 
CARBIDE- 
TIPPED BLADE 




10" CABINET TABLE SAWS 

• Motor: 3 HP, 220V, single-phase, 12.8A 

• Precision-ground cast iron table with extension 
(G0690) 27" X 40"; (G0691 ) 27" x 74%" 

• Table height: 34" 

• Arbor: %" 

• Arbor speed: 4300 RPM 

• Max. dado width: ^%6" 

• Capacity: 3%" @ 90°, 2%6" @ 45° 

• Max. rip capacity: 12" L, 2914" R (G0690); 

12" L, 50"R(G0691) 

• Approximate shipping weight: 

(G0690) 530lbs;(G0691)557lbs. 

G0690 1495®® SALE ^1425®® 

G0691 with Extension Rails &Table X595®®" SALE ^1525®® 



AUTOMATIC EDGEBANDER 

Required power supply: 30A, 220V, single-phase, 60 Hz 
Feed motor: % HP • Glue and edge motor: 14 HP 
End trim motor: 14 HP 
Flush trim motor: % HP 
Buffing motor: 14 HP 
Heating element: 1455W 
Table size: 1014 " W x 78%" L 
Min. panel dimensions: 4%" W x 9%" L 
Compressed air required: 86 PSI 
Glue pot capacity: 34 oz 
Roller width: 2 %b" • Roller diameter: ’%6" 

Edgebanding coil capacity: 31 %" 

Approximate shipping weight: 875 lbs. 

G0774 !9995®^ SALE ®9500®® 




®To maintain machine warranty, 440V operation requires additional conversion time and a ^250 fee. Please contact technical service for complete information before ordering. 



15W00DS ^ 

MtHllDNTMICBbt 
9IIEII FUldlK rtHM OlltK 



2 GREAT SHOWROOMS! 
BELLINGHAM, WA SPRINGFIELD, MO 



TECHNICAL SERVICE: 
570-546-9663 
FAX: 800-438-5901 





CHRISTMAS SALE October 26'*' - December 31** 

Please visit grlxxty.cam fo see all sale prices 
CHANCE POP THIS YEAR S SPECIAL PRICING % SHIPPING ^PECIALSI 




FREE 2015 
CATALOG 

784 PAGiS OF HIGH 
QUAUTY MACHINiS S TOOLS 
AT INCREDIBLE PRICES 






8" JOINTERS with BUILT-IN MOBILE BASE 

• Motor 3 HP, 240V. single phase, TEFC. 3450 RPM, 15A 

• Total table size: r x 7BVi* • Infeed table size: 8” x 43H* 

• Cutterhead knives IG04S01. 4 HSS, r x x W; (60490X1; Spiral cuttertiead 
wrih 40 indexable cutlers • Cutterhead speed 4800 RPM 

» Cutterhead diameter (G04g0);3f^*;(G0490XT3)e 

• Max. depth of cut H" • Max. rabbeting depth: Vf 

• Cuts per minute: 21.400 

• Deluxe cast iron fence: 36* LxlVi“Wx 5* H 

• Approximate shipping weight 564 lbs. 

G0490 *JP95«r SALE *950°® 

with Spiral Cutterhead ^ 

G0490X SALE *1250°° 




12“ JOINTER/PLANER 

with SPIRAL CUHERHEAD 

• Motor* 5 HP. 220V. single-phase, 25A 

• Jointer table size: 14* x 59'/^* 

• Cutterhead dia; 3Vb* 

• Cutterhead speed: 5034 RPM 

• Max. jointer depth of cut W 

• Max. width of cut 12* • Planer feed rate: 22 FPM 

• Max. planer depth of cut W 

• Max. planer cutting height 8* 

• Planer table size: 12V«" x 73W 

• Approximate shipping weight 704 lbs. 

G0634XP *2395®® SALE *2295°° 



^V?>Kv»kttK 



..•or; 




NfVW 
*Ni>MOL»Nlt.P 
FtNCE 




15" PLANERS 



• Motor; 3 HP, 240V. single-phase. 15A pnETJSior^-GnouriD 

• Precision-ground cast iron table size: 15* x 20* 

• Min. stock thickness: tables 

• Min. stock length; 8* 

• Max. cutting depth: 

• Feed rate: 16 &X FPM 

• Cutterhead speed: 4800 RPM 

• Approximate shipping weight 675 lbs. 

G0453 SALE *1095°° 

with Spiral Cutterbead 

G0453Z U350® 



SALE *1755°° -^RWSf. 



with Spiral Cunarhead ^ ^ 

G0453PX *179e» SALE *1695°° 







20“ PLANERS 



• Motor: 5 HP, 240V, single-phase. 19A 

• Max cutting width; 20* • Min. stock length; 8* 

• Max cutting depth: V4‘ • Feed rate* 16 FPM & 20 FPM 

• Cutterhead diameter 3%* • Number of carbide Inserts* 96 
(604542) • Number of knives; 4 HSS (G0454) 

• Knifcsize:2(rxrxW(G0454) 

• Cutterhead speed: 4800 RPM 

• Table size: 20* x 25y*’ • Table size wth ext. 20* x 55V6* 

• Overall dimensions; 55H* L x 39* W x 45%* H 

• Approximate shipping weight 932 lbs. 

G0454 SAU *1650°° 



with Spiral Ciftterhead 

G0454Z *2679^ SALE *2495°° 




2 HP SHAPER 






2 YEAR 
WABPANr 



Motor 2HP. 120V/240V. 
single-phase, prewired 240V. 

I8A/9A 

Table Size: 24* x 2V 
Spindle travel. 3T 

Spindle sizes; V6" and W (included) 

Spindle speeds: 7000 and 10J)00 RPM 
Miter gauge slot T-slotted 
Stand: cabnet style, powder-coated finish 
Cord length: 10 x 14 Gauge 
Maximum cutter diameter 5* 

Approximate shipping weight 290 lbs. 




W1674 U025« SALE *964°° 






PROFESSIONAL SPINDLE SHAPERS 



• Motor size: 5 HP. 220V. single-phase. 25A 
or 7^ HP. 220V/440V^ 3-phase, 20A/10A 

• Table size: 35H* X 28* 

• Spindle travel: 3'/«* 

• Spindle sizes: r, and 1 Vi* ^^SBUES 

• Spindle speeds: 3600, 5100, 8000, 



and 10,000 RPM 

• Max. cutter diameter: 5^4* 

• Approximate shipping weight 613 lbs. 




5 HR Singte-PhaiMf 

G5912Z SALE *2495°° 



714 HP, 3 Pha«« 

G7214Z *2695” SALE *2550°° 




I 



20“ HEAVY-DUTY DISC SANDER 



• Motor 2 HP. 220V. single-phase. 9.5A 

• Disc size: 20* 

• Table size: 25VW*Wx 12* D 

• Table tilt 45*R 

• Roor-to-table height 36* 

• Footprint; 26Vi* x 19* 

• Overall size: 25* WxSiVi'Hx 2814* D 
V Approximate shipping weight 434 lbs. 





MADE IN AN ISO 
9001 FACTORV1 




G0775 U375” SALE *1295°° 





24“ WIDE-BELT SANDER 

• Sanding belt motor; 10 HP. 230V. 3-phase 

• Feed motor 1 HP 

• Table elevation motor. '4 HP 

• Sanding belt 25* x 60* 

• Drum speed: 2565 FPM 

• Conveyor speed; Vaneble, 15-49 FPM 

• Maximum board dimensions: 24* W x 6* H 
R Minimum board dimensions: 14* I x VS* H 
^ Approximate shipping weight 1573 lbs 

MADE IN AN ISO 
91MD FACTORY? 





G0582 *3195” SALE *7795°° 
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Suburban St. Louis shop grew 
from a one-man operation to 
a 33,000-square-foot cabinet 
giant over two decades 

By Jennifer Hicks 



L urk Custom Cabinets in Ste. Genevieve, Mo., is a family affair. 

Led by Mike Lurk and his wife, Mary, four sons have joined 
the crew in a monstrous 33,000-sq.-ft. facility that has been 
building custom cabinetry and furniture since 1993. 

The company caters to high-end homeowners in the St. Louis sub- 
urbs, either for remodels or new construction, depending on the state 
of the economy. 

'Tor a long time, our work involved new homes with occasional ones 
getting remodeled once in a while, but when the economy tanked it 
was all remodel work. We didn't really see the recession until about the 
end of 2009. We were dealing with the upper-end clientele and they al- 
ways had money, but at that time, they were just scared to let go of it," 
Mike Lurk says. 

CARPENTER BY TRADE 

Lurk grew up in the area and was a union carpenter for 11 years before 
starting the business. 

"I started building custom cabinets halfway through the time I 
worked as a carpenter in St. Louis. I worked my way through the ranks 
and I was a general foreman on a residential crew. I was five to six 
years into what I started and I got the opportunity to build some really 
nice homes. And I just had the opportunity to build a set of cabinets for 
one of my friends and got a little money up front and did it. 

"I worked out of my basement from 1987 to 1993 and continued my 
full-time job as a carpenter. This was side work and I got all of my 
clients through referrals. Everything I've ever done has been though a 
referral," he says. 

In the fall of 1993, he quit his day job and built his first shop. Mary 
has worked with him every step of the way, sanding in the early years 
and now keeping the books. 

The original shop was just 400 sq. ft. But it's been expanded sig- 
nificantly with large multi-station production rooms, design rooms, a 
finishing section with six spray booths, and an 8,000-sq.-ft. showroom. 
Things might look like they're running smoothly now, but Lurk assures 
that it's been blood, sweat and tears much of the way. 

CUSTOMER NETWORKING 

Lurk's business mantra is to never put all of his eggs in one basket. He 
wants a diversified customer base and works with several general con- 
tractors and a network of cabinet dealers. The dealers use a white-label 
marketing approach, selling Lurk's custom kitchen and bath cabinets 
without mentioning the company's name. The customer only knows 
that its product was custom-made by someone, somewhere. 

The anonymity doesn't bother Lurk. "It actually works pretty well for 
our team," he says. 
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LIMITLESS DESIGNS 

The showroom features more than a dozen door styles and there's 
five dozen more not on display. The idea is to get a design conversa- 
tion going and not overwhelm the customers. Lurk works with a wide 
range of hardwoods and veneers and offers extensive finishing options, 
so it's best to keep it simple at first. 

Lurk says today's customers are leaning towards contemporary de- 
signs. "It's a pretty simple design they're looking for. The dealers are 
selling very simple flat-panel door styles. The mitered doors are kind of 



a thing of the past." 

Customers are also requesting a paint or glazed finish. 

"The brushed glazes throughout the panels — that's what we do 50 
percent of the time," Lurk says. "We make all of our own colors. We mix 
our own stains and our own paint. We had to do that to earn ourselves a 
spot in the St. Louis market. That's one thing that set us apart from other 
companies. We have 800 to 900 different finishes in our library. Custom- 
ers can bring a picture out of a magazine and we can match it. We may 
struggle with it for a while, but for the most part we can get the color." 








HEARNE 

Extraordinaty Hardwoods Lui 



Over 140 Species & I Million Feel 

Hxotic & Domestic Lumber J 

Hitch Cut Table Top Slabs J 

FJook-Matched Material m 

Reclaimed Timbers 
Burls, Figured Woods & Other 
Custom-Made I lardwoodHoortnjl^ 
Figured Veneer 
Guitar Sels,jBri 
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PHOTO: BRIAN CASSIDY/REDUX PLUS 





PHOTOi BRIAN CASSiDY/REDUX PLUS 



TEAMWORK MATTERS 

Whether they're a member of the Lurk family tree or a hired employee, 
everyone is close and works as a team. 

To focus on quality control, the shop is now divided into four pro- 
duction areas: manufacturing, sanding, finishing and assembly. This 
system works well in combination with the right number of employees 
(anywhere from 15 to 20). 

Lurk says it's difficult to find good employees and it takes a long 
time to train them to where they're reliable. He makes the effort to treat 
them well by offering health insurance and other benefits and even a 
fully air-coiKlitioned shop. 

"Basically we are not a union shop, but I run it and manage it just like 
it would be. We try to cover our employees and make it fair for every- 
one. Their pay is commensurate to their expertise." 

While everyone is treated the same, it's no secret that Lurk is a proud 
father to have his boys on board. 

"My oldest son [Randy] runs the CNC equipment. We have an On- 
srud CNC router and a panel saw, so that's primarily what he does. 
He manages all of the parts cutting and makes sure things are cut and 
machined right. 

"My second oldest son [Terry] is a programming engineer. Once we 
get done with all of the sales we pass it on to him and he takes care of the 
technical asp>ecl5. We do all of the designing here using Cabinet Vision. 
He wrote a program to cut patterns on our CNC machine. We can do arch 
details, convex or concave and we can make all of our own moldings." 

The youngest sons are Tim and Danny, involved with final assembly, 
shipping and installation. 

BUSINESS STATS SCRUTINIZED 

Volume is difficult to put a number on, but Lurk estimates the com- 
pany runs about $250,000 to $300,000 in gross sales per month. 
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COMPLETE: Machine, 



Install, Train 
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""Thank you for the quality of 
your support. Started production 
same day I turned It on" 



J.D. - Arkansas 



M4,900 4 

SIDEWINDER XP 

12 HP ATC Spindle included 

49” X 97” production area 
8 Position Rotary tool changer included 
Syntec Industrial control center Included 
Pneumatic loading Pop-Up Pins included 
10 HP vacuum and 6 zone table included 
Auto tool length and auto lubrication included 
Cutting 1,000 ipm and 2,300 ipm rapid travel 
Ready to cut cabinet library, MDF doors and drawers 
Installation, on-site training and software support included 



CNC Machines * Edgebanding ^ Thermol Press Factory Direct Support Pricing Financing 

CNCfactory.com r acirogyir j 714- 581 '5999 





Carrie Bader, the shop’s finishing manager, appiies a finai varnish. 



Terry Lurk miiis a drawer side on the shop’s Omec F11CN CNC dovetaiier. 
























EDDIE BAUER JET JACKET 

WHEN YOU SPEND $1000 OR MORE 
DECEMBER 1-31 2015 



BISJETTDDLS.CDM 



FRIENDLY SERVICE - FAST SHIPPING 

800 - 365-6677 






In 2010, Lurk hired a business consultant 
who helped create a production schedule. 

"It was very expensive, but it was very 
well worth it. They created a schedule where 
I can add a job and mark production days 
based on a dollar amount. The only problem 
with it is when we outsource doors, which 
we do when we get too busy. I can't order 
them if our backlog is too far out. I try to 
make the lead time eight weeks, but right 
now it is 12 and that's too far out to place 
the order. 

Lurk says there are several shops in the St. 
Louis area that do similar work, but don't 
offer quite as much. He has gone head-to- 
head with some of them on bids, before real- 
izing he will only lose money. 

"These guys are bidding low production- 
run cabinets. Lowe's prices are higher than 
they are. That's what kills me. Where's their 
prestige? Where are they cutting corners? I 
don't do that. The customer has hired us to 
do the job. I will not sacrifice quality to save 
a buck. This is what leads to us having re- 
peat business." 

At this point. Lurk is cautious about grow- 
ing his business. "I kind of like where it's 
at," he says. "We had up to 33 employees at 
one point and I was still installing cabinets 
back then. I would come back and have to 
work in the shop. I don't like being behind, 
but that's what happened with that many 
employees. It was hard to control the quality 
because I wasn't there enough and too many 
things were done wrong." 



Contact: Lurk Custom Cabinets, 15308 
State Hwy. V, Ste. Genevieve, MO 63670. Tel: 
573-483-9792. www.lurkcustomcabinets.com d 




A beverage nook. 




A custom kitchen, completed in 2014. 




The Pratix S series is a fully equipped, economically priced CNC Router 
designed and engineered for machining wood, plastics and non-ferrous 
metals with an aluminum work table. Due to the unique design and safety 
systems, it requires less floor space and the nesting cell can flow in either 
direction. This industry-leading CNC Router is the ideal machine for shops 
requiring flexibility and high performance. 

For more information, contact 770-813-8818 or marketing@scmgroup-usa.com 



Cscmgroup 
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Multipurpose machines put core tools in a small physical space 
and allow you to get the job done in less time 

By John English 
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Rojek’s KPSN300A and Felder’s CF741SP (opposite page) combination machines. 



T hey're called either combination, multi-purpose or multi- 
function machines. Their most obvious advantage might not 
actually be their best feature. Sure, they save floor space, but 
what they can really save is steps and time. Instead of moving 
parts and people from one station to the next, a multipurpose work 
center can localize functions. Everything happens in one place, so there 
are fewer carts that have to be loaded and unloaded, or pushed around 
the shop. 

When the first commercially viable multifunction machines arrived 
from Europe about 40 years ago, most of them shared a problem. There 
was a perception that it took a long time to change functions. Now, 
with advanced technology and streamlined ergonomics, tool change- 
overs generally happen seamlessly and quickly. On many machines, 
various tools will share setups such as fences or dust collection ports, 
so changing functions is often as simple as flipping an in-feed table. 

Beyond changeovers, another drawback to this family of machines 
is that the woodworker can usually use only one tool or function at 
a time. An employee might be ripping stiles or rails on the saw and 
then switch to the planer only to discover that he's a couple of parts 
short. It can be a pain to revert to the saw function and then go back to 
the planer — a process that would obviously be easier to accomplish 
on separate machines (unless they were at opposite ends of the shop 
or being used by somebody else). As a result, multipurpose machine 
owners tend to take a little more time planning each job — which isn't 
all bad — and they often have to build in a larger waste factor so they 
don't have to repeat a step. When they do go back, they have to make 
sure the second setup exactly matches the first or the parts being made 
might have slightly different dimensions. 

Maintenance can be an issue, too. Most machines come with a sepa- 
rate motor for each major tool, but some run everything off one power 
plant. Some share cutter heads, too — most commonly a jointer and 
planer. Even more so than with most machine purchases, if you're 



considering adding a multipurpose machine it's a good idea to en- 
sure there are adequate parts and support available for the brand you 
choose. That's especially true for single motor units: you run the risk of 
losing several different tools simultaneously if the motor fails. 

ADVANTAGES 

That's about it for the downside. Now let's take a look at what a shop 
might gain by adding a multifunction machine. 

Combination platforms allow a woodworker to locate a number of 
core tools in a relatively small physical space, which can be a huge ad- 
vantage for one-man operations that need to watch every dime of rent. 
Small shops can also save on dust collection, as only one designated 
collector and limited ductwork is required. 

Despite their healthy price tag, most multifunction machines end up 
being a smaller investment than buying several stand-alone pieces of 
equipment of the same quality. 

These machines can be particularly appealing to a specialist in a 
larger shop who is relatively separated from other processes. He or she 
might concentrate on a custom process such as bending or laminating, 
for example, and is currently tying up the main table saw or planer for 
long periods to make thin, bendable strips. 

Another sensible application for a multifunction machine is within a 
strict regimen such as drawer making, where a small number of steps 
are repeated in a cycle. This kind of activity seems to work well with 
tool changeovers, where dimensions don't change a lot and previous 
setups can be reused. 

Training can be somewhat simplified if a new worker only needs to 
learn one major machine. 

SOME EQUIPMENT OPTIONS 

Among the more familiar brands of multipurpose machines are 
Baileigh, Eelder, Hammer (a Eelder company), Kity/Bestcombi, Knapp 
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Felder’s CF531 Pro model. 

(which has been part of Robland since 2000), 
Laguna Tools, Mini-Max, Robland, Rojek, 
Shopsmith and the Italian manufacturer Veba. 

Laguna Tools was one of the pioneers in this 
field and, as such, has a lot of experience with 
this type of equipment. Laguna's combina- 
tion machines range from two-function units 
with a jointer/planer combination (model 
MJOPL124400, which is listed at $3,245) to 
full five-function machines that include a slid- 
ing table saw, a shaper, jointer, planer and 
mortiser (the MCOIOOO, a.k.a. the Robland 
NX31, which is listed at $10,600). The com- 
pany's latest offering also includes a spindle 
sanding station. 

Baileigh Industrial also offers a five-function 
machine. The MF-3005 combines a 10" sliding 
table saw, 12" planer, 12" jointer, 5/8" mor- 
tiser and 1-1 / 8" shaper. Three individual 220- 
volt single-phase motors handle these func- 
tions. The table saw is equipped with a scoring 
blade and has a crosscut capacity of 63", while 
the shaper turns at 3100 rpm and has a cast- 
iron fence with a 4" dust port. There's a hori- 
zontal mortiser attached to the jointer (which 
coverts into a planer in less than 30 seconds). 
The MF-3005 lists for $8,295. Baileigh also car- 
ries a larger version, the MF-4005, which the 
company calls "a 5-in-l machine on steroids." 
It combines a 12" sliding table saw, 15" planer, 
15" jointer, 5/8" mortise and 1-1/8" shaper. 
Again, the functions are run on three individ- 
ual 220-volt single-phase motors and the table 
saw (with scoring) has a crosscut capacity of 
86". Integrated dust collector ports are also 
included throughout and the MF-4005 lists 
for $11,195. 

Tech Mark Inc. is the face of Rojek Wood- 
working Machinery in the United States. 
Rojek is a family-owned company that was 
founded in the Czech Republic in 1921 and 
has survived both a world war and the Soviet 
Union. When the Kremlin took over, the fac- 
tory was nationalized and controlled by the 




FREE Seminars held on Friday 
Exhibitors Welcome, Approximately 200 
vendor booths sold at last year’s Expo displaying 
woodworking equipment, tools and supplies 

Reserve your booth now before it is too late Space Limited 

Specializing in Wood Working. Carpentry & Construction 

We would like to invite you to join us, and display your tools and supplies at our 14th Annual 
Tool Auction & Expo. Expo to be held inside 160,000 square ft. heated building. Located at the 
cross Roads of America, one of the leading communities in Quality Wood Working. 

Turn your tools & Equipment into CASH! 

Let us know what items you have to sell, by December 22nd, 
to have your items listed FREE in our wide range auction advertising. 



For Auction Info Contact For Expo Info Contact 

Robert Mishler Willis Yoder Ervin Miller 

P: 260-336-9750 VM 260-768-8007 ext. 2 VM 260-768-3033 
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government, but the family still ran the day- 
to-day operations. After the fall of commu- 
nism, Rojek retooled with CNC capabilities 
and now offers world-class products, among 
which are three KPS 5-in-l combination ma- 
chines. The model 300A is built around a 
panel saw with an aluminum sliding table 
and the model 400 has a 12" table saw with a 
scoring blade, a four-speed shaper, 16" planer 
and 16" jointer. There's an optional mortising 
attachment, too. 

Felder offers five machines in this catego- 
ry: the CF531 and 531 Pro, the CF741 and 
741 Pro, and the CF 741 S. The company was 
founded in 1956 in a little shop in Johann 
Felder's parents' home in Tyrol and two years 
later he added a foundry in the back gar- 
den. Today, the company employs about 550 
people, operates in 72 countries and produces 
the Hammer, Felder and Format-4 brands. 
Known for extremely quick tool changeovers, 
Felder's products are popular with custom 
furniture builders. The 531s have a 12" jointer 
and planer, while the 741s are equipped with 
16" knives. Crosscutting capabilities and fence 
lengths vary among the models and all of the 
shapers come with tilt. Felder is coy about list- 
ing prices on the website, but there is contact 
info online for the company's sales show- 
rooms in Delaware, Texas and California. 




The Shopsmith Mark 7. 




888.982.2683 www.cantekamerica.com 
“Simply the best value in the industry” 
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PANEL SAWS 

MANUAL & AUTOMATIC 



^ STRAIGHT LINE 
RIPSAWS 



SINGLE & MULTI BLADE 



EDGEBANDERS 

NOW WITH PREMILLING 



PLANERS 

FROM 20” TO 52” 



DOVETAILERS 

MANUAL & AUTOMATIC 









Bandsaws • Boring Machines • Dovetailers • Edgebanders • End Matchers • Feeders • Finger Jointers 
Finishing Equipment • Grinders • Jointers • Panel Saws • Planers • Resaws • Ripsaws • Sanders • Shapers • Tenoners 



Robland builds its combination ma- 
chines in Bruges, Belgium. Founded 
in 1972, the company offers 10 differ- 
ent models of combination machines in 
Europe, ranging from the HX260 to the 
NXTZPro. Ordering and pricing for Rob- 
land products can be found at www.lagu- 
natools.com, the U.S. dealer. 



SHOPSMITH 

It would be difficult to talk about com- 
bination woodworking equipment with- 
out mentioning the Shopsmith Mark 7. 

Designed for serious hobbyists with limit- 
ed space, this is not a production machine 
but is nonetheless an interesting option, 
especially for commercial kitchen and 
institutional installs. The table saw is not 
intended for large sheet stock (the table 
tilts while the blade stays vertical), but it 
works well for trim. 

If your install team is looking for a por- 
table workshop that brings a lot more to the job site than a miter saw 
and portable tools, the Mark 7 (at $4,129) might just be a smart choice. 
Beyond the 10" table saw there's a 34" (between centers) lathe, a very 
nice 16-1/2" drill press, a 12" disc sander that can be used to micro-ad- 
just miter cuts, a horizontal boring setup for dowel joints and a router/ 
shaper configuration that, though slow, can provide enough milling 
capacity to cut decorative edges and do on-site repairs. 

The machine has just one motor (it's essentially a mechanical reo-stat 
that the company calls a Digital Variable Reluctance or DVR), and it 
comes with digital electronic speed control from 250 to 10,000 rpm. 




Felder’s model CF 741 R 



What's nice about the Mark 7 is that it plugs into a household electric 
outlet (delivering 1-3/ 4 hp at 110 volts and 2 hp at 240 volts) and works 
in forward or reverse. The whole machine comes on decently sized 
casters that let one woodworker roll it from room to room and the sys- 
tem offers options such as a band saw and jointer, both of which can 
be pure gold on an install. The main motor can also drive an optional 
belt sander, biscuit joiner, dust collector, a couple of thickness planers 
and even a scroll saw. And for about $600, there's a stand-alone power 
station that will run an accessory when the main unit is set up for 
another function. HH 




70+ SPECIES IN STOCK LUMBER, TURNING STOCK. BURLS & LARGE SLABS 



PREMIUM DOMESTIC & EXOTIC HARDWOODS DISTRIBUTOR 



179 Reems Creek Road, Weaverville, NC 28787 * (828) 658-8455 *www.cormarkint.com 
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Benz offers new wood 
and composite catalog 

Benz Inc. released a catalog that profiles the company's wood, 
plastics and composite tool systems and technology The catalog 
is now available for direct download from the company's website. 

"This new catalog provides a full explanation of what appli- 
cations aggregates are used for, complete with great photos and 
graphics," Paul Roza, the company's national sales manager of 
wood, plastics and composites, said in a statement. 

"It outlines how the tooling works with the customer's ma- 
chine, further reflects the details of the modular components that 
make up each head — machine connection, aggregate type, out- 
put options, etc. — then lists all the different heads with all the 
pertinent specifications." 

For more, visit www.benztooling.com. 



Formica hires new 
vice president of sales 

Formica Corp., the inventor of laminate, announced that Mike 
Berg joined the company's executive leadership team and will 
oversee North American sales operations. 

Berg most recently served as senior vice president and U.S. 
commercial director for Freudenberg Household Products. 

"Mike brings nearly three decades of sales and leadership ex- 
perience to Formica Corporation," Formica North America presi- 
dent Mitch Quit said in a statement. "His history of motivating 
and leading dynamic sales organizations will empower the For- 
mica brand sales team to continue to grow our valued customer 
relationships in the U.S., Canada and Mexico. 

For more, visit www.formica.com. 



Alphacam hires new 
applications engineer 

Alphacam expanded its technical support department with the 
addition of a new applications engineer. 

The recently hired Justin Maynard contributes extensive practi- 
cal knowledge in support of Alphacam users, bring eight years of 
experience as a CNC programmer and machinist, according to the 
company. 

"I enjoy teaching others how to machine their own products 
and assisting customers in the CAD /CAM field," Maynard said 
in a statement. "In my spare time, I can always be found restoring 
something or working on something that has a motor." 

Part of the Vero Software Group, Alphacam is a CAM solution 
for wood, stone, composites and metal components from two- 
through five-axis NC programming applications. 

For more, visit www.alphacam.com. 
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Keeping your shop’s machines 
in working order requires a 
plan for timely maintenance 

By John English 




T he old adage "If it ain't broke, don't fix it," makes a lot of 
sense. But woodshops still need to do routine maintenance or 
else machines and production both suffer. While shops are re- 
lying more and more on high tech, software-driven equipment 
or outsourcing, the daily workload in most woodshops is still handled 
by machines and cutters that need a little routine TLC. 

The word "routine" is key. There are some things that need to be 
checked every day and others that might only need a look-see once a 
month or year. Keeping track of that process begins with a list. Cutters 



and blades, fences, lubrication points and filters are some of the hot 
spots that should find their way onto a maintenance checklist. 

The first step in building such a list is to do an inventory of the 
tools and equipment that need to be included. Every office has a com- 
puter with a basic spreadsheet program such as Microsoft Excel that 
can make quick work of sorting data. The sort function means that 
sub-lists can be generated for daily or weekly tasks or the list can be 
sorted according to machines, cutters or even who is responsible for 
completing maintenance. 
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Each shop will, of course, be different and many of the items that 
need to be lubed or cleaned might not even be woodworking ma- 
chines. The equipment on the list might include a forklift or a furnace 
or perhaps even a panel truck used for deliveries. As long as it has 
moving parts, there will probably be some routine maintenance tasks 
to perform. 

Making one employee responsible for maintenance has both advan- 
tages and disadvantages. The downside potential is obvious: he or 
she might not be as diligent as one would hope or as competent. What 
happens when he is sick or on vacation or finds a different job? On the 
other hand, having one person accountable means the buck stops some- 
where and that person should get pretty good at taking care of things 
over time. But training a backup still makes a lot of sense, especially if 
the backup is the foreman or owner. That way, the regular employee's 
work can be audited every now and then and tweaked to keep routines 
up to date. 

WHAT IS SERVICING? 

For most shops, service includes routine maintenance, some minor 
repairs and the ability to acknowledge when it's time to call in a pro. 
For a one-man shop, the latter can often boil down to the question of 
whether he is in the woodworking or machine repair business — he 
needs to balance the cost of lost production against the invoice from 
a machine shop. For larger outfits, bringing in a pro is almost always 
the way to go, because downtime affects more than one workstation 
and there's a domino effect. If the motor on the table saw fries, several 
people can be idled while it's down. 

Many machine manufacturers offer comprehensive repair or replace- 
ment programs, especially for items such as CNC spindles or servo 
motors. And routine maintenance on most woodshop equipment is 
usually handled in-house or through a service agreement with a nearby 
machine shop. But major repairs are a different matter and can't always 
be done locally. A woodshop needs to have a couple of reputable com- 
panies it can rely on, where the local technician can remove a part and 
send it to a specialist who has access to both brand-based expertise and 
OEM components. 



Hermance Machine is a good example of such a resource. The com- 
pany offers a full range of repair and reconditioning services and parts 
can be shipped to its facility in Williamsport, Pa., where technicians can 
perform precision repairs or fabricate replacement parts to OEM speci- 
fications. 

If you're having work done on a machine, see if there are any perfor- 
mance or safety updates that can be added. It's often less expensive to 
do that when the equipment is already in for service. At a minimum, 
you'll save on shipping costs. 

Reliability and experience are both important when choosing a ser- 
vice facility. The best choice is a machine shop that can make parts 
in-house and has been doing so for a while. For example, Northfield 
Woodworking Machinery Co. began life in Minnesota back in 1920 and 
is still a leader in the intermediate and heavy-duty woodworking ma- 
chinery fields. The company's own product line was the first to adapt 
hydraulics in woodworking machinery and beyond building new ma- 
chines Northfield also does a large volume of outside machine work. If 
a woodshop uses older Northfield equipment, the company says parts 
availability even for its discontinued machinery is excellent. By bring- 
ing machines back to the original builder for repair, a woodshop also 
benefits by having it worked on by factory service technicians that are 
familiar with it and can handle everything from tune-ups to complete 
rebuilds. Northfield works both on site and in its own machine shop 
and on most brands. 

Many other North American machinery suppliers also do repair 
and maintenance. Akhurst Machinery Ltd. is the largest independent 
machinery distributor in Canada. The company sells and services a full 
range of woodworking and panel processing machinery to the cabinet, 
millwork, furniture and door manufacturing industries. Akhurst has 16 
factory-trained service technicians who can often diagnose problems on 
the phone. 

Larger service outfits are often regional in their coverage. In the 
southeastern U.S., for example. First Choice Industrial offers repair, 
installation and training across Georgia, Florida, Alabama, Tennessee, 
North Carolina and South Carolina. And woodshops located in Texas, 
Louisiana or Oklahoma can call on Dallas-based SIS Machinery for re- 



A sample Excel spreadsheet: 



Maintenance Schedule 





Day 


Week 


Month Year 


NOTES: Initials 


Machines: 


Table Saw 


X 






Vacuum dust from inside housing. Check blade for wear. 






X 




Check fence alignment to blade and and miter slot 








X 


Check miter gauge. Lube ways. 


Miter Saw 




X 




Check blade for wear. Check that both fences align. Test stop system for accuracy. 


Router Table 




X 




Check dust collection bag. 


Check shaft is vertical. 


Dust Collector 


X 






Change bags if needed. Agitate bags. 


Jointer 


X 






Check knives for burn, score marks. 






X 




Check infeed and outfeed tables are parallel. 


Thickness Planer 


X 






Check knives for burn, score marks. 






X 




Oil level in gears 






X 


X 


Oil level in rollers 

Check tables are parallel. Condition of feed rollers. 
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building that includes complete disassembly, component cleaning and 
degreasing, inspection for wear or defects, replacement of bearings, 
seals and gaskets, and replacement of electrical components so your 
equipment meets current manufacturer's specs. 

Among ways to find a reputable service supplier are networking 
with other shop owners through woodworking organizations and trade 
shows or through brand-specific chat rooms, tool owner websites and 
discussion groups. Some of these are very active and many organize 
tours of woodshops, saw mills or other venues where shop owners 
can meet each other and discuss matters of common interest. Start the 
search by plugging your machine brand and model number into a 
search engine and add the words "forum," "chat" or "group." 

THE COST OF IN-HOUSE HELP 

A certain amount of equipment servicing can be done in-house without 
tying up too much of the woodworking crews' time. But there comes a 
point when it might make more sense to hire a designated maintenance 
person who can change out bits and blades, check the fillers on the dust 
collector and pneumatic hoses, vacuum sawdust out of the machines 
and perform a hundred other minor tasks. It also makes sense for that 
person to work an overlap shift, where half of his/her time is spent on 
the shop floor when production workers are present and the rest of the 
hours are worked before the woodworkers arrive or after they leave. 
That lets the service person interact with the woodworking crew and 
ask questions and also have the place to himself without somebody 
waiting for a machine to come back online while he changes belts, oil 
or filters. 

The cost of in-house maintenance depends on a few things. Is this a 
full- or part-time position? Some shops have the service person work- 
ing a half-shift as a wcxxl worker and a half-shift on equipment service, 
which can make a lot of sense: the technician is not only servicing the 



machines, but is also using them in their everyday functions, so he be- 
comes much more familiar with their idiosyncrasies. 

When it comes to cost, skill levels play a big role. The Bureau of Labor 
Statistics tells us that a machinist's hourly pay is $19.97, while a person 
qualified to repair electric motors will earn about $20.12 an hour (na- 
tional mean average). Skilled building maintenance workers are listed at 
$19.13, so it's probably fair to say that an in-house maintenance person 
who can do most minor repairs should be paid in the neighborhood of 
$20 an hour. Cabinetmakers and bench carpenters, according to BLS, 
only earn $14.78 on average while "woodworkers" make $15.10. Round- 
ing up and down, let's call that $15 an hour. Of course, custom shops 
with highly skilled cabinetmakers and furniture builders are going to 
pay at a different level than large production shops that require very 
little training. 

There are other costs involved, too. As a shop grows, the mainte- 
nance person will require training in new areas — everything from 
servicing CNC routers to boiler maintenance or forklift repair. Some 
of that can happen on the job, some through Internet webinars and 
online classes and some at local community colleges or vocational 
schools. All of it costs money, because the employee is being paid 
to learn while not directly contributing to the shop's bottom line 
during class hours. A shop might also need to invest in new tools 
and equipment to bring maintenance in-house — from simple step- 
ladders and wrenches to diagnostic equipment or software pro- 
grams. There can also be insurance riders and changes in workers' 
comp premiums. 

Sometimes, there are p>ersonality hiccups. Older workers who have 
run the same machine for years or even decades might resent a new 
person being brought in to tune up their workstation. Or woodwork- 
ers might resent the fact that the person servicing the equipment makes 
more than the person running it 
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By and large, there is definitely a point where bringing maintenance 
in-house is a good idea. If a trained technician can change out the spin- 
dle in a shaper in minutes, rather than a woodworker taking time away 
from building cabinets and spending an hour to do the repair task, then 
you're probably at a point where you need to assess the situation. 

PREVENTION BEATS A CURE 

Comprehensive Maintenance Solutions is owned and operated by 
Ron Young in Chagrin Falls, Ohio. The company specializes in ser- 
vicing woodshop equipment and gives some no-nonsense advice on 
its website: 

"There is nothing more frustrating then missing an on-time delivery 
due to equipment failure, especially if that failure could have been 
avoided'" he says. "Preventative maintenance is more than greasing 
and oiling your machines, though. A good preventative maintenance 
program anticipates the type of breakdowns you will likely have and 
takes steps to ensure they never happen. 

"There are several ways for you to determine the best time to replace 
bearings, gearboxes and other mechanical parts on your equipment. 
Unfortunately if you wait for your equipment's performance to dictate 
when to replace a wearing item, it can cost you more money because of 
damage done to surrounding parts, rework of parts to bring them up to 
quality standards and unplanned equipment downtime." 

His point is rudimentary: changing the oil regularly is a lot less ex- 
pensive than changing the motor when it dies. He also says if a machine 
isn't performing perfectly, it's better to stop production and find out 
why — before production stops because you didn't. CMS advises that 
you follow the manufacturer's recommended maintenance schedule, 
but don't do so blindly. Sometimes those recommendations are based 
on testing that involved extremely harsh conditions. Sometimes a part 
will far outlast the recommended replacement schedule. It pays to have 



an expert periodically inspect bearings and other critical elements. And 
if the technician is using ultrasonic analysis equipment (it measures 
decibels and detects anomalies), the odds of discovering problems be- 
fore they become debilitating are a lot higher. 

When a piece of equipment fails, it not only slows or stops job pro- 
duction, it can often result in injury. Imagine something as simple as 
a defective collet on a table-mounted router that releases a bit that is 
spinning at 20,000 rpm. Or a dado head mounted on an eccentric arbor 
that shakes loose under a load. Keeping accurate records of routine 
maintenance, service and inspections can go a long way toward mitigat- 
ing damages in a lawsuit. But, far more importantly, performing those 
service regimens can help prevent such an event from ever occurring. 

Larry Wessling is a mechanic, plumber and maintenance professional 
in the Midwest who looks after a number of businesses. One piece of 
advice he offers is to use a digital camera or even a smartphone to re- 
cord images of labels, serial numbers and even critical parts of machines 
(perhaps spindles or motors) so that you can email pictures to a service 
professional in the event there is a problem. Sometimes the breakdown 
happens when the boss is out of town and having this crucial informa- 
tion on a laptop or phone can prevent all kinds of delays or even avoid 
wrong repair parts being shipped because maybe the model year was 
wrong. Plus, having copies of such records off-site means that in a cata- 
clysmic event such as a major fire at the shop, there will be evidence for 
the insurance company when it comes to replacing equipment. 

Such photos (or even amateur videos) can also be used to help train 
employees in routine maintenance chores. A series of photos on, for 
example, changing jointer knives, can really speed up the learning 
curve. A woodshop manager could even print them and create a three- 
ring binder for each machine. After all, the bottom line on equipment 
servicing is this: if it ain't broke, you're probably being diligent about 
routine maintenance. dl 
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NEW 

PRODUCTS 



WALZCRAFT offers a new Adventure Series 
of door and drawer front styles. The series 
allows for the pairing of a square-edged stile or rail 
with a detailed profile. The series includes four door 
styles with a choice from the company's traditional 
or mitered stile and rail profiles. For information, call 
800-237-1326 or visit http://walzcraft.com. 





MLCS WOODWORKING updated its Rocky 30 variable- 
speed trim router by adding a new router base plate that 
accepts standard brass-bushing template guides. For informa- 
tion, call 800-533-9298 or visit www.mlcswoodworking.com. 
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NEW PRODUCTS 



WOODSTOCK INTERNATIONAL has a new Shop Fox 
variable-speed benchtop wood lathe, model W1836. It fea- 
tures a ^/4-hp, 110-volt, single-phase universal motor; 12" 
swing over the bed; 15" distance between centers, and 11" swing 
over the tool rest. It also offers two spindle speed ranges (500 to 
1,800 and 1,000 to 3,800 rpm), 24 spindle indexing positions, and 
outboard spindle turning capability. It sells for $565 with a two- 
year warranty. For information, call 800-840-8420 or visit www. 
woodstockinternational.com . 





^4 M AKITA released new 18-volt lithium-ion batteries with on-board 
^ LED charge level indicators. The new batteries include 2.0-, 4.0- and 
5.0-Ah models that will be available as battery-only and included in an in- 
creasing number of tool kits, according to the company. The batteries are 
compatible only with Star Protection tools, indicated by the Star Symbol 
and/or Yellow Battery Receiver under the tool. 

Star Protection is communication technol- 
ogy that allows the tool and battery 
to exchange data in real time 
and monitor conditions dur- 
ing use to protect against 
overloading, over-dis- 
charging and overheat- 
ing. For information, 
visit www.makita- 
tools.com. 




BENZ says it Re- 
ciprocating Knife 
Cutter, winner of a Chal- 
lengers Award at the 
2014 IWF, is now avail- 
able to customers looking 
to add more versatility to their 
CNC machines with a vacuum 
table and C-axis. The cutter's 
oscillating system ensures opti- 
mum cutting quality in a variety 
of materials, including veneer, felt, 
carpet, cork, carbon fiber, cloth, 
vinyl, foam plastics, rubber, lino- 
leum and similar substrates. It also 
incorporates a strategically placed 
hold-down device to stabilize ma- 
terials that may vibrate when being 
cut, keeping the material in constant 
contact with the surface underneath, 
according to the company. For more 
information, call 704-529-5300 or visit 
www.henztooling. com . 
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NEW PRODUCTS 




KEYSTONE WOOD SPECIALTIES has weathered doors, drawer 
fronts, face frames and molding, which the company says is most au- 
thentic on rift-cut white oak, red oak or clear pine. Other species are available 
on request including knotty pine, walnut, mahogany and more. Veneered MDF 
panels are available in any size and solid panels are available up to 24" wide. 
For information, 800-233-0289 or visit www.keystonewood.com. 



ASD offers the System Crank 4-HR 1403 DlOO 
from ErgoSwiss AG, consisting of four heavy- 
duty swivel casters with built-in hydraulically driven 
leveling feet. When the hand crank is operated, hy- 
draulic oil is pressed out of the pump and flows 
through the hydraulic tubing into the connected 
leveling feet. The system functions independently of 
load and the four lifting cylinders operate completely 
synchronously. Each lifting castor is equipped with 
39" of filled and sealed hydraulic tubing. The tubing 
can be cut to the required length at installation and 
easily connected to the pump. The standard system 
includes four lifting casters, but up to 10 lifting cast- 
ers can be operated with one pump, according to the 
company. Eor information, visit www.americansalesde- 
velopment.net. 
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NEW PRODUCTS 




DOUG MOCKETT & CO. has a new wire management set in 
stock, called the Doodle collection. It's a winning entry from 
the company's annual design competition. The Spiral Wire Manager 
(shown) has a coil-like channel to secure loose wire. Available in mul- 
tiple cut lengths (3", 6", 12" 48" or custom), they can be applied as 
needed across the back or underside of a work surface with double- 
sided tape. For information, call 800-523-1269 or visit www.mockett.com. 



MATTEI COMPRESSORS introduced the Blade SE Quality Air 
Station designed to deliver a constant supply of clean and dry 
compressed air, according to the company. The system features a Blade 
Series compressor equipped with a built-in air-cooled aftercooler, an in- 
telligent moisture separator with auto-drain, built-in 1.0 micron prefilter 
and an appropriately sized refrigerated air dryer for year-round opera- 
tion. These are mounted on an 80-gallon air receiver with a single-point 
piping connection. For information, visit www.matteicomp.com. 
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AT THE GALLERIES 



Wendell Castle’s work 
showcased in New York 

By Jennifer Hicks 



T he Museum of Arts and Design in 
New York is featuring "'Wendell Cas- 
tle Remastered", an exhibition that 
opened in October and is scheduled 
to run through Feb. 28, 2016. 

This is the first museum exhibition to exam- 
ine the digitally crafted works of Castle, a fur- 



niture artisan, designer, sculptor and educator. 
Castle has won numerous awards throughout a 
career that began in 1958, including The Furni- 
ture Society's Award of Distinction. 

In the exhibition, emphasis is put on Castle's 
first artistic production with a new body of 
work that revisits his achievements of the 





1960s through a modern-day view. This self- 
reflective display examines a crucial period 
during which Castle's sculptural practices 
came to define his pivotal role as a leader in 
the field and set the foundation for his longev- 
ity, according to the museum. 

Castle produced new works for the exhibi- 
tion through his latest practice of combining 
handcraftsmanship, such as carving, rasp- 
ing and finishing with digital technologies 
including 3-D scanning, 3-D modeling and 
computer-controlled milling. The pieces 
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AT THE GALLERIES 




were based on a selection of Castle's own 
historically significant works that were cho- 
sen by Museum of Arts and Design curator 
Ron Labaco. 

THREE-MAN SHOW 

The Appleton Museum of Art in Ocala, Fla., 
is hosting "A Fine Timber: Wood and Trans- 
formation in Our Time" through Jan. 3, 2016. 
The exhibition, which opened in November, 
is focused on three artists currently creating 
expressions in wood. 



Wendell Castle’s exhibition will be 
displayed through February at the 
Museum of Arts and Design in New York. 




The artists are Chuck Sharbaugh, who cre- 
ates uniquely crafted cabinets with marquetry 
inlay in the Arts and Crafts style; Eric Serritel- 
la, an award-winning ceramicist who turns 
clay into trompe Foil objects that appear to be 
crafted out of birch bark, and Bank Seion Ghi, 
who makes ethereal installations resembling 
shapes and architecture out of black charcoal 
strung with invisible wire. 

"Together, these three artists represent hu- 
manity's longstanding relationship with wood 
whether through finely-crafted furniture, ob- 



jects that recall our forest or installations that 
remind us of the fragility of nature and our re- 
sponsibility to care for the planet," the gallery 
said in a statement. 

Contacts: 

Museum of Arts & Design, 2 Columbus Cir- 
cle, New York, NY 10019. Tel: 212-299-7777. 
www.madmuseum.org 

Appleton Museum of Art, 4333 E. Silver 
Springs Blvd., Ocala, FT 34470. Tel: 352-291- 
4455. www.appletonmuseum.org C3 
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List your Events in 
our Calendar 



Woodshop News welcomes event notices. 

Entries must be received by the15th of the month, three months prior to the event. 

Mail to: Calendar, 

Woodshop News, 10 Bokum Road, Essex, CT 06426 
Fax to: Calendar, 860-767-0642 
E-mail: j.hicks@woodshopnews.com 
Subject: Calendar Item 

The events are aiso iisted at no charge on the internet: www.woodshopnews.com 

Be sure to include: event name, date, location, sponsor, contact name and telephone number, and Web site URL if applicable. 
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oak mahogany 
tig er, ma ple birch 

908 - 832-2723 







www.niceknobs.conn 
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CALENDAR 

Organizations sponsoring meetings, classes 
or shows of interest to professional or hobbyist 
woodworkers are invited to submit items to: 
Calendar, Woodshop News, 10 Bokum Road, 
Essex, CT 06426; editorial@woodshopnews.com. 

Include name, dates, location, description of 
event and a contact address or telephone num- 
ber. Calendar items, which should be typed or 
printed clearly, must be received a minimum 
of 60 days before the event. 

Please note that fees, as listed, might not 
include materials or shop fees. Check with a 
specific class for further details. 

The complete national calendar of events is 
continuously updated at www.woodshopnews.com. 

— Compiled by Jennifer Hicks 

CALIFORNIA 

Monthly — San Fernando Valley Wood- 
workers meetings are held on the third 
Thursday of each month at 7 p.m. at the 
Balboa Park Sports Complex, Gym Build- 
ing, at 17015 Burbank Boulevard in Encino. 
www.sfvw.org 

GEORGIA 

Aug. 24-27, 2016 — IWF, the largest show- 



case of machinery, materials, supplies and 
services in the Western Hemisphere for wood- 
working and related industries. Location: 
Georgia World Congress Center in Atlanta. 
www.iwfatlanta.com 

FLORIDA 

Ongoing — The Dunedin Fine Art Cen- 
ter is offering six-week woodturning class- 
es at its Cottage Campus taught by AAW 
professional member Tony Marsh for 
beginners and intermediate-level par- 
ticipants. Full-day classes are held on 
Thursdays. Call 727-298-3322 or e-mail 
education@dfac.org. 

Monthly — Woodcrafters Club of Tampa 
meets every third Thursday evening at 3809 
W. Broad St. in Tampa. For information, visit 
www.tampawoodcrafters.org. 

MASSACHUSETTS 

Dec. 11-13 - Two- and three-day woodcarv- 
ing courses with David Calvo. Location: Calvo 
Studio, Gloucester, www.davidcalvo.com 

Dec. 11-13 — Eighth annual CraftBoston 
Holiday. A juried contemporary craft show 
featuring 175 artists selling unique work in 
furniture, jewelry, clothing and home decor. 
Location: Hynes Convention Center in Boston. 
WWW. society of crafts . org 



MEXICO 

Apr. 12-15, 2016 — Woodworking Industry 
Conference. Location: CasaMagan Marriott 
Cancun Resort, Cancun. Online registration 
open at www.wmma.org. 

NEVADA 

Jan. 19-21, 2016 — Kitchen and Bath Indus- 
try Show (KBIS) will showcase the latest indus- 
try products, trends and technologies in kitch- 
en and bath design and remodeling. Location: 
Las Vegas Convention Center, www.khis.com 

NEW YORK 

Monthly — Sawdust and Woodchips Wood- 
working Association meetings are held on the 
first Wednesday of each month at 6:30 p.m. 
at the Cold Springs Fire Department in Bald- 
wins ville . www.sawdustwoodchips .org 

Monthly — Northeast Woodworkers Asso- 
ciation meetings held on second Thursday of 
the month at various locations in Albany area. 
www.woodworker.org 

SOUTH DAKOTA 

Monthly — The South Dakota Woodwork- 
ers Guild meets the last Thursday of every 
month (except August) at various members' 
shops. The club has hand tool and woodturn- 
ing groups, www.sdwoodworker.org. EZl 



ADVERTISING INDEX 



Amana Tool 


...www.amanatool.com 


C4 


American Fabric Filter Co 


...www.americanfabricfilter.com 


15 


Axiom Tool Group 


. . .www.axiomprecision.com 


15 


Beaver Tools 


...www.beavertools.com 


26, 34 


BENZ Incorporated 


...www.benz-inc.com 


49 


Berkshire Products 


...www.BerkProducts.com 


49 


Better Vacuum Cups. Inc 


...www.GreenBVC.com 


15 


Canary Closets & Cabinetry.... 


...www.canarycc.com 


13 


Cantek America Inc 


...www.cantekamerica.com 


39 


Castle. Inc 


...www.castleusa.com 


21 


CNC Factory 


...www.CNCFactory.com 


12. 33 


Connecticut Saw & Tool 


...www.ctsaw.com 


41 


Cormark International 


...www.cormarkint.com 


4D 


Decore-ative Specialties 


...www.decore.com 


8,9 


Dispoz-A-Blade, LLC 


...www.estausa.com 


47 


Eagle America 


...www.eagleamerica.com 


46 


Festool USA 


...www.festoolusa.com 


2 


Goff’s Enterprises. Inc 


...www.goffscurtainwalls.com 


44 


Grizzly Industrial. Inc 


...www.grizzly.com 


C2. 28-29 


GrnGate 


...www.grngate.com 


22 


Hearne Hardwoods 


...www.hearnehardwoods.com 


32 


Hoffmann Machine Company.. 


...www.hoffmann-usa.com 


51 


IWF Atlanta 


...www.iwfatlanta.com 


7 


KCD Software 


...www.KCDsoftware.com 


C3 



Laguna Tools Inc www.lagunatools.com 

Macoser, Inc www.macoserwood.com 

MARTIN Woodworking Machines Corp 

www.martin-usa.com 

MAX USA Corp www.maxusacorp.com 

Northern Indiana Tool Auction & Expo 

Oliver Macninery Co www.olivermachinery.net 

Oneida Air Systems Inc www.oneida-air.com 

Osborne Wood Products. Inc ...www.osbornewood.com 

Precision Drive Systems, PDS ..www.PDSspindles.com 

Roberts Plywood. Inc www.getwood.com 

SandMan Products www.sandmanproducts.com .. 

Scm Group North America www.scmgroupna.com 

ShopBot Tools, Inc www.shopbottools.com 

SMARTECH www.smartechonline.com 

Smith Woodworks & Design www.niceknobs.com 

Stiles Machinery www.stilesmachinery.com 

Techno CNC Systems. LLC www.technocnc.com 

Timbercraft Mfg www.timbercraftdrawers.com 

Vacuum Pressing Systems www.vacupress.com 

Velox CNC (Libbon Group) www.VeloxCNCrouters.com.... 

Virutex www.virutex.com 

W. Moore Profiles Ltd www.wmooreprofiles.com 

Williams & Hussey Machine Co. www.williamsnhussey.com 
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CLASSIFIED MARKETPLACE 

E-Mail marketplace@woodshopnews.com for Advertising Information 



Adhesives 



Glue Like a Pro! 




Pro-Glue 

Veneer Soflener 



PrUctsienai Quitif 



Pro-6lue.com Pro-Glue 

Order Toll Fret; M8.342.A2C2 
MlhkiNMN onitr tiilfe fUEC! 



Biscuit Jointers 



Call 800-Alamello 
csaw.com/lamello 



Bits, Blades & Cutters 



RIDGE CARBIDE 

EXPRESS CUSTOM 
CUTTERS & KNIVES 

• Custom Router Bits 

• CNC Router Bits 

• Corrugated Back Knives 

• Molder Planer Knives 

(WRIiam and Hussy. Shop Fox. Grtzzfy) 

• Groovers & Cutters 

• Profile Shaper Cutters 

IVe deliver what others 
only promise with 
2-3 day delivery 

Call Toll Free: 1-800443-0992 
Tool Free Fax: 1-888-728-8665 
Email: rcttool@verizon.net 

www.ridgecartidetool.com 
595 New Yorit Ave tyndhurst, NJ 07071 



Branding Irons 



CUSTOM BRANDING IRONS 



FREE-FREE-FREE 

information & sample txanainQs 
contact: 

NORCRAFT 

P O. Box 606, New Boston. NH 03070 
Phone/Fax (BOO) 538-4S31 
Names, initials, monograms, signatures 
and logos faithfully reproduced 

Aivy SIZE or DESIGN 

Professional quality tool electric or torch 
heated-can be used both hand-held or 
driN press mounted 

cf duunclim 
uvrtAif cf iabpr.' 



Drawers & Doors 



Hardwoods 










Custom Branding Irons 

Same day quotes 

Industrial and 
Craftsman 

Flame or Electric, 

Branding Presses 






Brandfiaw Htdustrtts, Inc. 
(Soo) 96 a-G 3 (S * BrandHew.net 
mouirmamc Ow#f loYfariorExperlenter 



Drawers & Doors 



Doors, Drawer Boxes. 
Custom Cabinet Boxes, 
Moldings & Accessories 



1 - 800 - 665-0623 

www.eliaswoodwork.com 



CNC Machine C'ut 
Dm^laila Thai Look 
Hand Cult 

* SmmpNA PHtmn 
•ThruMBHmd 

* Drw*r» » PmOamta 

* Pr^flntahOtg 

* AttlHsinhle TitU Spmc4n0 

* t’w d rr Mww m/ Prvp 



* H’m4t TtemorvMwd 




■a MSI 



Cabinet Parts 



e Drawer Slides 

O All Major Brands 
O Next Day Shipping 




www.cabinetparts.com 



Furniture Accessories 







1.866.963.5578 

www.osborneparts.com 



Glass 



Green Mountain Glass, LLC, 

PtfUMiSt • Charmtown. NH 03603 
SmsRLite Narrow Lew tn&utatod Glass 
Silicona Dual Seal. At types, from tiislonc 
wavy to blast resistant glass 

Argon fill arxl warm edge available 

603 - 826-4660 



Middf wFmIcf 'SfjBi 




Leaded - Beveled 
300+ designs 
1004- glass types 

Antique Mirror 
1/8 & 1/4** 

Cut polished or beveled 


i' 1 

iL ^ 

800-77 

WWW.MIDDLEF 

WWW.KJTCHEK 


Leaded: 2 weeks 
Art Glass: 2 days 
UPS Shipping 

2-1477 

IELDGLASS.COM 1 
l-CABINET-G LASS.COM 


Hardwoods | 




WWW rarewoodsuia cam • (207) 364-1073 
120 species of eioUc A domestic woods 
Ebony. Olive. Rosewood. Sattnwood etr 
$3 million Inventory buy 1 plank or 10001 



1 



STEVE WALL ^ | 



Tfic trusteif Mi|tp(ili7 from i/ii: Heart 
of North Corofimt Furniture Couitty. 

• HARDWOODS • EXOTICS • THIN 
CRAFTWOOO • AROMATIC CEDAR 
• HARDWOOD PLYWOOD • CUSTOM PANEL 
DOORS • HARDWOOD FLOORING 

Set ihr Couiki^ on tfxc V\*L3: H'dtffum^cr.com 



BOX 287 • MAYODAN. N.C 27027 
336-427-0637 • 1-800-633^062 
Email wood@walllumber.com 
SEND $1 00 FOR CATALOG 



RARE HICHLY FICUREP 
CLARO WALNUT 

thick lumber RWL, large slabs, 
turning blocks & gunstocks. 
WinelandWalnut (880) 345-4012 
Fax: (530) 348-0990 • Mon-FH 8-3 
9009 River Road, Chico, CA 95928 
wi neland walnutOgmaiLcom 
www.winelandwiQnut,coin 



west^Cpenn 

HARDWOODS, INC. 
Exotic Wood Wonderland! 
The Largest Importer of 
Exotic Hardwoods From 
Pen Blanks to the Whole Log! 







EISENBRANU INC. 
EXOTIC HARDWOODS 

• QuoJity CfUarantrtffi • 
KREK BROCHt ia: 
Phone 310-542-3576 
Orders 800-258-2587 ^ 

ww'Mr>pi«i:nliraadb«rd«ruo<U.cuai 
riay 1 nnW» 4 M>n(irandkard«viHMU.i ind 



Oregon Oaro/Black Walnut 



Slab*. - Wde lumber - 4/4 through 16/4 
lurtvog • Cflfvtng Slock • Guhiiocks • veoser 
WebStla www.gobvwalnut.cam 

6pBf- 1^! 

M-F 7 - 4 ;Sal.W 

(503)477-6744 
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Call 860-767-3200 ext. 284 for Advertising Information 



Hardwoods 



NORTHWEST 

LUMBER, PLYWOOD 
VENEERS, FLOORING 
503 - 695-3283 

WWW.NWBAMBOO.COM 



Domestic & Exotic 
Fine Hardwoods 

Lumber • Slabs • Blanks 

Connait <3 
Inwmatioaal 

Call for personalized service 

828 - 658-8455 

www.Cormarklnt.com 



r 



1 



Our name says it all... 



wooftfindj 



Over 400 
supplier si 






35 ways 
to search! 



WWW . woodfi Oder . com 



SINCE 1 9 t f 



% 




O Knobs & Pulls 

O All Major Brands 
O Next Day Shipping 




www.cabinetparts.com 

Lumber 



Help Yourself to a Great 
Selection of Lumber! 




Downes M Reader 

HARDWOOD 



NEWPORT NAUTICAL TIMBERS 



• Domeslic & Exotic 
Hardwoods 

• Mahogany 

• Softwoods 

• Plywood 

• Turning Squares 

• and cDuch morel 



MonFri:8KK}AM>4.30 PM 
Sat: 7:00 AM -11:30 AM 

1-800- 788-5568 

60 Evans Dr. Stoughton, MA 02072 
Visit us at downesandreader.com 




Custom Cut Lumber 
Live Edge Slabs • Large Inventory 
Bristol, Rl • 401-253-8247 
NewportNauticairimbers.com 



Lumber 




LL JOHNSON LUMBER MF6. CO. 



EVERYTHING 

FOR THE WOODWORKER 



CHARLOHE, Ml 
SOUTH BEND, IN 



HARDWOODS 

SOFTWOODS 

EXOTICS 

PLYWOOD 

TOOLS 



West Coast Woods 

Smarter Lumber Solubons 

VG Clear in Western Red Cedar, 
Alaskan Yellow Cedar, 

Douglas Fir. 

Salvage Urban Forest Slabs: 
Monterey Cypress, 

Claro Walnut 
and MORE! 

1-800-711 -WOOD 

WWW. Wee tCoaet Woocle . c om 

131-708-3880 FAX: 831-788-3883 
>47 Locum Scfeoc WM.imvOlo. CA wnoim 






ReiMiwn or surfaced to spec 
Kiln dried molder blanks 
Nationwide Shipping 



• Chestnut * Heartpine 

• Red Oak • White Pine 

White Oak ‘Hemlock 



717 - 270-9900 ] 



wvMY5T0tt.VINTACLLUIBtK.rai 

eMie. 



Machinery 



NEWMAN 16" JOINTER MODEL J60, Panhans 
Soridie Moulder w TiNina ^ndle Type 245, Surfacer 
Model #299D ITCH Head, Piddes OoublB Head Stair 
Trencher. Oliver Spmdle Sander Model #381. Sienner 
Re-saw Machine Model #ST9. All excellent condiboa 
Piduies available. Location CA Email Ibf more Into: 
cuomini^DgmaiLcom 



WYSONG & MILES MODEL 284 AUTOMATIC 
HOLLOW CHISEL MORTISER. MiNbury single end 
tenoner. 8o(h machines 3ph. in good oondtion. 
Pictures and vtoeo available. $4,250.00 ea. Nea located 
In Lancaster Ca. PA. Email: cafpenters.sonQhotmail 
com. 



Services 



CNC ROUTER BIT 

SHARPENING 

Spiral & Compression Router Bits 
Sharpened to Factory Specifications, 
using 5 Axis CNC Grinder 

DISCOUNTED PRICING 
ON CNC TOOLING FROM: 

UroRT^ 

^ Ammo 

100% Satisfaction 
Guaranteed 



FAST TURN-AROUND & 
FREE SHIPPING ONE WAY! 




rs 



CONNECTICUT 
SAW & TOOL 



800.404.1220 



140 Avon Street • Stratford. CT 066 IS 
lnfo4Sctsaw.com • www.CTSAW.com 



VISIT OUR 

ONLINE CLASSIFIED 
SECTION 

WWW. woedsbopnewa. cem/ciasUfieds 

WOODSHOP 

— NEWS 



Sharpening 




Vortex professionally 

sharpens all ry^es of 

solid carbide tooling — and all brands! 

Two-day turnaround service offered 

on most tools, competitive pricing and 

new raaor-edge technology! Try us. 




«4«ii iHousTur roe <muov4t»ow» 



560S jellnek Avenue • Schofield. Wl S4476 
vortextool.com 

800 -aS 5-7708 • fax 71 S- 3 $S- 73 S 3 
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Vacuum Supplies 



Veneers 



Vacuum Press 



Pumps 




Bags Frame Presses 

Professional autontalic prteumatic systerns 
with 4S“ K 8S* from $625 

Toll Free 800 547-5484 

QuaHry VAKinim Products, Inc. 
www.qualityvak.com 

74 i^ietn Si Hutoon. MA 01 749 
Pnone (9781 M2-4800 Pax. (978) S82-4881 



Veneers 



LEVENEER 

Flexible Sheet Veneer 

• Over 160 spedes in stock 
• Sizes 4 x8' & 4'x10’ in stock 
•Same day shipping available 




LEVENEER 

10 & 20 mil paperbacked 
2 ply woodbacked, Polyback 
Fabric badred Wallwood. PSA 
Certified material amiable 




Order by jphone (800) 588 5003 
Order on-nne www.leveneer.com 



[ CLASSIFIED 
I ADVERTISING 

I CALL 8S0- 767- 3200 ext 284 

WOODSHOP 

I ■'- NEWS 




DO YOU SEE 
THISAD? 



Your customers do, too. 

Place your ad here. 
Call 1-800-444-7686 




lODSHOP 

•HEWS^- 



Wood Turning 



TURNINGS 

UNLIMITED 



Custom Woodturning 




(937)5<BMfl56 FaUW7)5WM05l 
2.i$ Dog«WN)d Lane« Latbain, OH 45M6 

www«tiintii|)iiitiiait6d.coei 



LOOKING FOR MORE 
INFORMATION 

ON PRODUCTS & SERVICES? 

VISIT our online 
RESOURCE 
GUIDE 

resourceguide. woodshopnews.com 



ANofdtbM CMC dif M AWFS 



WOODSHOP 

“ - DiEWS resource guide 




WOODSHOP 



fhm Successful Shod* 
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OUT OF THE WOODWORK 



Making good 
with wood 

U rban Wood Goods, a furniture 
manufacturing business based in 
Gurnee, 111., just north of Chicago, 
recently won an award from the 
Illinois Recycling Association for its use of re- 
cycled and reclaimed wood. 




Owners Erin and Jason True. 



Established in 2010 by owners Erin and 
Jason True, Urban Wood Goods is a furniture 
company that uses only reclaimed, old-growth 
wood for its products, which include desks, 
tables, benches, shelves and more. The bulk 
of this wood comes from deconstructed, pre- 
1920s-era buildings in Chicago, as well as old 
barns throughout the Midwest. 

This environmentally friendly approach 
helps to keep these materials from going into 
area landfills while allowing the company to 
create one-of-a-kind pieces for its customers 

'Inspired by an article on recycling and re- 
purposing, I found a barn deconstruction site 
to reclaim wood I imagined as a bench for my 
home," Erin True writes on the company's 
website. "What I also found was new purpose. 
I fell in love with salvaging truckloads of cen- 



tury-old wood to create a "green" manufactur- 
ing business and online furniture store, ship- 
ping furniture across the US. The wood em- 
bodies a lifetime of character and comfortable 
aged beauty, so authentic it has to be shared." 

In 2013, the Illinois Department of Com- 
merce and Economic Opportunity's Recycling 
Expansion and Modernization program pro- 
vided Urban Wood Goods with a matching 
grant to help the company purchase new man- 
ufacturing equipment and a lumber 
kiln to modernize its production pro- 
cesses. With these changes, the com- 



pany was able to expand product capacity, in- 
crease production volume and improve over- 
all product quality. It also created four new, 
full-time jobs that led to $425,000 in increased 
sales and diverted 34 tons of discarded wood 
from local landfills. 

Contact: Urban Wood Goods, 3815 Grand- 
ville Ave., Gurnee, IL 60031. Tel: 855-966-3466. 
www.urbanwoodgoods.com CZl 



60 Grit 



Rough humor by Steve Spiro 
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Real cabinet software 



you can use... 





hardworking. 

Design a complex cabinet job in under 30 minutes with 
KCD vlO. Changes are fast and easy. Press a button and 
view quotes based on your favorite estimating method. 

good-natured. 

It doesn't complain. It gets the job done. Faster, better 
and in more ways than your client could have imagined. 



smart. 

Its capabilities will knock your socks off - and its 
ease of use lets you hit the ground running on Day 1. 

dynamic. 

Agile Shop™ technology with thousands of custom 
options lets you design, price and build stunning kitchens, 
baths, closets, offices, Murphy beds and much more. 




now. 



agile. * honest. 




Growing shops need choices - and vlO brings them. 
KCD's agile-cut™ manufacturing is developed for 
maximum efficiency, productivity and company 
growth. Whether you go directly to cut list, 
Cabinotch® or CNC machining: KCD vlO increases 
your shop's options, efficiency and profitability 
every step of the way. 



Grown from a cabinet shop into a worldwide 
software provider, KCD Software is a third-generation, 
family-owned business you can trust. Free technical 
support and training. Visit the website today to try KCD 
vlO or call to speak with a Cabinet/Closet Expert about 
your business. Isn't it time you made your life easier? 




Software You Can Build On.™ 
KCDsoftware.com I 508.760.1140 





! INDUSTRIAL! 

SCRATCH- 




THESE BITS ARE DESIGNED WITH A SLIGHT TAPER ALLOWING • NON-STICK TEFLON® WHICH WON'T MARK YOUR EDGE 

FOR ADJUSTMENT UP OR DOWN ON THE WORK EDGE TO FINISH OFF • GLUE WON'T STICK TO BEARING 

THE EDGE WITH A SMOOTH AND BURR-FREE CUT. • BEVELED CUHER MEANS LIHLE OR NO HAND FILING 

• WILL NOT SCRATCH LAMINATES 







